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CHRYSLER SEES 
ERA OF MORE 
EFFICIENT CAR 


Returns From Europe| 
Assured of New | 
Type Auto | 





N™ YORK, Oct. 24.— 
Revolutionary changes 
in the manufacturing of the 
more expensive automobiles 
wil take place in the next two 
years in the opinion of 
Walter P. Chrysler, president 
of the Chrysler Corporation, 
who returned today on the 


Berengaria from Europe. 
Mr. Chrysler 
by J. E. Fields, vice-president in 
charge of sales, and Fred M. Zeder, 
viee-president in charge of engi- 
neering. They attened the Olym- 
pic show in London and visited a 
number of Européan auto manu- 
facturing plants. 
Chrysler says the improved 
speedy car will get more mile- 
t of gas than is now, true. 
econMirms his previous opinion 
on this subject, which appeared in 
the Automokive Daily News sev- 
eral weeks ao. 
“The con 

higher grade. will have a speed 
tapacity of seventy-five to eighty 
miles, and even possibly ninety 
wiles per hour. It will cost 25 
per cent. less than existing 
priees, be of the greatest effi- 
ciency, have ability to provide 
and stand up under high speed, 

which is the surest proof of 
manufacturing soundness, and 
will have long life. 

“These cars will have power 
engines—100 horse power is not 
too high an estimate. This new 
ear will unqueshtionably be the 
development and product of Amer- 
ican engineers, the manufacturers 
in Europe having been far out- 
Stripped by our own designers and 
builders in mass production, as well | 
4s in the finer type of custqm built 
Cars.”’ 

Mr. Chrysler returned to Amer- 
ica greatly eneouraged of Ameri- 
tan export prospects for next year. 
Ge said the Chrysler car has met 
vith great favor in all of Europe. 


was accompanied 





EXPECT 175,000 CARS 
Sioux Falls, S. D., Oct. 24.—The 
Motor Vehicle Department of the 
secretary of state’s office at Pierre 
has predicted that there will be 
175,000 cars in South Dakota by 





the end of this year. 





Detroit’s Employment 
Reaching New Heights 


Special from A, D. N. Detroit Bureau 
-— “DETROIT, Mich.,- Oct. 24— 
For the eighth consecutive weck 
employment in local ,industrial 
plants has shown a healthy gain. 
For the week ended October 20 
there was a total of 266.253, ac- 
cording to the employers’ asso- 
ciation, this total representing 
approximately two-thirds of all 
industrial cmployment, This is 
a gain of 2,220 over the preced- 
ing week. Most of the gain is 
reported from automobile and 
acccssony ‘plants. P 


Pierce-Airow i in 


Big Sales Increase 


BUFFALO, N. Y., Oct. 24.—The 
rapid expansion of the Pierce-Arrow 
Motor Car Company during the last 
year is reflected in a report of sales 
by President E 
covering the nine 


25. 


announced Myron 


Forbes, first 
months of 192 
The number of passenger car 
units shipped during the third 
quarter of the year, representing 
the months of July, August and 
September, shows an increase of 
91 per cent. over shipments dur- 
ing the same period last year. 
For the frst nine months of 
1925 the total increase in pas- 
senger car shipments if 146 per 

cent. 

Truck shipments for the third 
quarter représent an increase of 86 
per cent. over the corresponding 
quarter for 1924, while the com- 
pany’s motorbus business has in- 
creased 128 per cent. over last year’s 
third quarter ‘weserd., 


STUTZ MOTOR PRODUCTION 
SHOWS INCREASE OF 213% 


Indianapolis, Int, 
issued 


Re- 
third 
Motor Car 


Oct. 24. 
ports covering 
quarter by the Stutz 
Company of America, 


an increase of production over last 


just 
Inc., shows 


year of 213 per cent. 
Commenting on the report, Fred- 


jerick E. Moskovics, president of the 


company, said: “‘The work of the 
past six months has been chiefly 
directed at rounding out the Stutz 
distributing organization, and we} 
now have assurance that by the | 


first of the year Stuf will be well] yyy 1 to Sept. 30 
important | 


represented in every 
market of the country. During the 
same period we have made impor- 
tant forward strides in Stutz pro- 
duction methods, and are Now ina 
position, from both production and 
distribution standpoints, to do a 
greater business in 1926 than has 
ever been known in the history of 
this organization.” 





Ford, Willys, Chevrolet: 
Rushed With Car Demands 


Detroit, Oct. 24.—The unfilled 
orders of Ford Motor Company now 
total 284,000. The sales depart- 
ment reports new models are being 
shipped as fast as produced from all 
assembly branches, which are work- 
ing at top capacity, but inflow of 
orders exceeds production: 

Ford dealers in Tennessee and 
Kentucky are ordering so much 
above the normal quota that their 
deliveries will not be caught up 
with until January. 





A similar report comes from 
Toledo regarding Willys-Overiahd 
Company. The Chevrolet situa- 
tion also is described by officials 
as beyond even the optimistic es- 
timates made in September 

Consensus among sales officials 
of these “companies is that winter 
business in low priced ears wil! be 
unusually strong, with especia! in- 
terest coming from the South and 
Southwest. It appears as if the new 
Ford models aro stimulating busi- 


| ness in all low priced lines. 
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the mysteries of traffic signals at the police academy 
Patrick McCarthy, 


York city. Lient, 


structor 


in New 


in foreground, is the in- 











SWELL TAXES: 


Washington, Oct. 24.—Automo- 
biles and automotive products con- 
tributed the great bulk uf the taxes 
collected in September, 1925, under 
the manufacturers’ excise tax pro-| 
vision of the revenue act of 1924, 
section 600. Segregated taxes col- 
lected by the Internal Revenue De- 
partment under this law in Septem- 
ber, 1925, and September, 1924, 
compare as follows:— 

Sept., 1925. Sept., 
Automobile trucks 
and auto wagons. 
Other automobiles 
and motor cycles. 
Automobile parts 
and accessories 
Cameras and lenses 
Photographic films 
and plates 
Firearms, shells and 
cartridges : 
Cigar holders, pipes. etc. 
Coin operated ma- 
chines, etc 
Mah-jong and 
ilar tile sets 


1924 


$1,463,394 $545,096 
416 


11,800, 9,278,0 
2,669,07 


1,888 §$ 
77, 7 


110, 


35 


sim- 
441 


- $16,511,370 $12,363. 


Totai 016 








collected from 
and other inten of 
(revenue acts of 1921 and 
Sections 800 and 500. respectively) 
192 1924 
ve. 762, 399 $11,001.3 
1,811,656 1,576, 


Internal revenue 2dmis- 
sions to theaters 
amusement 

92 


924, 


oc 
25 
September 942 


Solvent Concern 


Asks Dissolution 


Flint, Mich, Oct. 24.—A _ peti- 
tion was filed in the Shiawasse 
County Circuit Court Thursday 
by the Ficld Body Corporation of 
Owosso, manufacturers of bus 
and truck bodies and cabs, seek- 
ing a dissolution of the corpora- 
tion. November 28 was fixed as 
the return date, and the Grand 
Rapids Trust Company was named 
as temporary receiver. 

Lack of sufficient working capi- 
tal makes it impossible for the 
company to operate at a profit, the 
petition declares, and inability to 
secure this,capital makes it ad- 
visable to liquidate and distribute 
the assets. 

The assets are ¢ 
112.91, and Habiliti 
$260,000. Most of the 6 shares 
of -preferred stock is owned by 
Owosso investors, including many 
farmers, while the Grand Rapids 
Trust Company has 81,000 shares of 
common stock. 


$1,042,- 
cess of 





‘Locomobile Adds 


it Coupe 


24.— 
vice-president 


Junior Kig! 


| Bridgeport, Conn., Oct. 


| George E. Daniels, 


"| | 


New York police recruits being initiated into ; 


Application for entry as second class nT 
ts beading at Post sie New York, 


| plans 


| safe 


10 Cents, $1 $12 Per Year 
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' 1926 WILL SEE 
KEEN COMPETING - 
_ AMONG CAR MERS. 


| Many Plants Making 
Plans for Big 
Outputs 





| N" “[W YORK, Oct. 24.— 
Based on the known 
plans of several leading motor 
producers for next year, one 
outstanding deduction seems 
inescapable, says a Detroit 
dispatch to Dow, Jones & Co., 
either the public must in- 
crease its takings of new cars 
about 20 per cent. over 1925 
sr some companies must give 
up a good share of their busi- 
ness to the “other fellow.” 

And when some of the _ price 
that are leaking out are 
into the picture it seems 
to say that 1926 will be one 
of the most competitive in the 
history of the industry. 

Dodge Brothers is making plant 
extensions which will permit an 
output of 1,500 cars a ? } 
per cent. increase. 


thrown 


Hut 2 


ee general manager of Loéome- | 100 6 cars a day, an ine reasg of 


| bile Company of America, Inc.,} 


| announces the addition of a coupe 


ito the Junior Eight line of Loco 


‘mobiles. 


1 


| This new model, which will be 


in production during the latter part 
of November, promises to introduce 


some important innovations. 

It will have an extra wide, 
straight seat inside and a rumble 
seat in the rear deck for two pas- 
It will be finished in 
black, and will 
lines of the Junior Eight 


sengers. 
gray and 
closely the 


roadster. 


..'NEW PEERLESS LIGHT 6 


WILL ‘BE (OUT IN NOV. 


Cleveland, O., 
Motor Company’s 
models will be in production No 
vember 1 and will be shown on 
deulers’ floors Noy 
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Dealers discuss ealesmen' s salary ques- 
tion. VPage 8. 

Qcteber tire business ee erenes over 
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Many exhibitors reserve space for 
E, A, Show in Chicago. Page 10. 


ayment discussed, Page 10. 


Dealers plan tells owner what year’s 
operating cost will be. Page 11. 


A. 


Time _- 





China awakens to use of cars. Page 12. 


| seasonal 


follow } 


| 000 


| records 


| that 


time 
| ducers 
| high 
no 
discuss efficiency | 


100 per cent.; Chrysler between 800 
and 1,000 a day; 
Willys-Overland, 1,100 day, and 
Chevrolet, 2,200 a day. Of course 
the producers do not expect to run 
the whole year through at these fig- 
ures, but taking as 4h basis 200 
days at capacity and 100 days 
at half capacity, which it be- 
lieved makes ample allowance for 
and other interferences 
with production, there is indicated 
450,000 cars next year for Hudson, 
375,000 for Dodge, 660,000 for 
Chevrolet, 330,000 for Willys-Over- 
land, 250,000 for Chrysler and 200,- 
for Buick. 

The 19 
production 
months and 
remaining months, 
pear Hudson will produce 275,- 
000 in 1925, Dodge alike 
amount, Chevrolet 490,000, 
Buick 185,000, Overland 239,000 
and Chrysler 146,000, a total of 
1,610,000 for these companies, 
against a probable total next 
year for the same companies of 
2,265,000, or an “increase of 
nearly 20 per cent, 


Buick, 


750 a day: 
a 


is 


9 


25 showing, based on 
records for cight 
estimates for the 


makes it ap- 
or 


It is customary every year about 
this time, after mounting sales 
have been reviewed, to 
hear many blue predictions about 
next year.’ Probabilities are, 
assuming a continuance of prose 
perity and building of good roads, 
1926 will witness an increase 
in motor sales over 1925, but at no 
in the past have so many pro- 
jumped suddenly into the 
volume output field, and at 
time in recent years have so 
many companies, at one time, laid 
out schedules for “next year” 


@which have relied so much on the 


| 


principle of higher output at lower 
prices. 

It is generally agreed’ in motor 
circles that in the achievement of 
the enlarged 1926 schedules very 
|}much depends on how the Ford 
Motor Company fares with its new 
line of cars. 

The Ford company has aban- 
doned its former practice of giving 
out monthly production figures, 
which makes it difficult to show 
positively whether the company is 





gaining or losing in position. 
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MOTOR CENTERS 


CONTINUE BUSY, 


Manufacturing Goes On 
At Unparalleled 
Scale 


Special Detroit A. D, N, Bureau 


ETROIT, Oct. 24.—Pere 
Marquette traffic re- 





THE COLISEUM AT CHICAGO, where the attention of the automo- 
tive world will center November § to 14, when the annual show 
of the Automotive Equipment Association will be held. 








“te 
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ports reflect a peculiar in- 
dustrial situation in the state} 
‘of Michigan. Conditions in| 
the anthracite coal fields, ' 
stopping the movement of | 
hard coal, plus an precmbiek 
ing by dealers generally of! 
commercial coal, because of 
the anthracite situation, make 
the total car loadings a Some- 
what unsatisfactory index of 


the situation. 

Usually, of course, they form an 
unusually good indication of in- 
dustrial operations. Another fac- 
tor in the state situation of today, 
so far as the railroads are con- ; 
cerned, is that there is a total ab- |; 
sence of movement of road ma- | 





terials, which a year ago were ac- | 
counting for heavy tonnage. 

Manufacturing, as a matter of | 
fact, and in spite of the conditions | 
indicated by car loadings alone, 
proceeding on an_ unparalleled ; 
scale at the principal points of 
Michigan. 

Detroit shows a 9 per 
crease in forwarded and 
cent. increase in received commodi- | 
ties for the second week in Oc-| 
tober compared with 1924. Grand 
Rapids shows a 4 per cent. better} 
outbound movement and 10 per 
cent. better inbound movement! 
than last year. Saginaw a 
decrease of 10 per cent. in and out. | 

Detroit's motor industries are all 
on good production, Studebaker, 
Lincoln, Dodge, Packard, ssa, 
bile, Hudson-Essex, Paige-Jewett, 
“mysler and so on. Such allied in-/} 
Gu ies as the Kelsey Wheel Com- 
pany, Fisher Body Corporation, De- 
ircii-Timken Axle Company and 
Continental Motors Corporation, 
where they are not troubled with 
material shortages, are working on 
a 100 oer cent. c: apacity schedule. 


SAYS SERVICE ASSN’S 
BREAK AGREEMENTS 


is 


in-j 
per | 


cent. 
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ov 


a 


| bring 
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Minneapolis, Minn., Oct. 24.—A. 
N. Benson, secretary of the Associ- 
ated Automotive Trades of Min-| 
neapolis, has issued a warning to 
its members, that ‘several motor- | 
ists service associations have fallen |} 
down on their agreements to fur- | 
nish daily lists of cars_sold.in the4% 
county. | 

“Complaints had been received 
from some of the members,” he 
said, “that reports which had been 
paid for were not received regu 
larly. The association contem- 
plating a bureau of own,” he 
added. 


is 
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its 








ISPLAY advertising 

of these manufactur- 

ers will be found regularly 

on the pages of the Auto- 
motive Daily News: 
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Automotive Rotary Lift 
* Buick 

Byrne Kingston 

Chevrolet 

Continental Motors 

lint 

Hewitt Rubber 

Huvmobile 

Kellogg Mfg. Co. 

Locomobile 

Oakland 

Pierce-Arrow 

Rawlings Company 

Rickenbacker 

Star 

USL 

William L. Rowe, Inc. 

Wills Sainte Claire 

Wisconsin Parts 

Wise Industries i 
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Closed Car Increases 
In Popularity Abroad 


Special Washington A. D. N. Bureau 
ASHINGTON, D. C.,+Oct. 24.—The third quarter of. 
the year gave less evidence of automotive sales slacken- 


‘ing as a result of seasonal influences than has hitherto-been | 


the case, the automotive division of the Department of Com- | 


merce revealed today. 


Reports from fourteen widely scat- 
tered points show in many cases that foreign markets are 


rapidly coming to accept that automotive transportation is 


|a year-around mode of travel. 


of >— 


Increasing popularity abroad 
closed car has done much to 
this about, but further con- 
factors leading up to this 
ideal situation are changing cus- # 
toms and realization of new and 
more improved roads. 
Outside of certain 
economic, conditions which pre- 
vailed in some foreign markets 
during the quarter, with their un- 
favorable effect on sales of all 
a®@tomotive vehicles, imperts of 
American automotive products 
have been surprisingly high. 
Great. satisfaction has been 
expressed by German dealers in 
American automobiles with the 
governfment’s decision to put this 
commodity on the open list. The 
German manufacturers have 
been fighting to the last to post- 
pone the lifting of restrictions 
and have even been making a 
strong campaign to keep them in 
force a single month longer. 
This has now definitely failed 
and accordingly American cars 
will come in subject to paying 
duty only. 
Australian 


tributing 


automotive imports 
for the second quarter were valued 
Motor chassis, £2,955,- 
motor bodies, £330,032; mo- 
$183,777; chassis parts, 
Distributors are opti-| 
future 
tariff change un-| 
affect the sale| 


000; 
torcycles, 
£105,062 
mistic regarding 
and consider the 
likely to seriously 
of American cars. 
reported in tractors and trucks. 
Automobile imports in 
for September were fol- 
Passenger cars—American, 
Etiropean, 137. Trucks — 
77; European, 4. 
automobile imports in 
Brazil during August were some- 
heavier than in July, they 
were still considerably below nor- 
1, amounting 
which 


iS 
as 


lows: 


American, 
Although 


American, 
German 


77 were 


Belgian, 


of 
ish, } 
Italian. 
There is a_ steadily 
mand in Czecho-Slovakia for au- 
mobile This trade is 
not confined owners but 
also extends to loeal automobile 
manufacturers and body builders. 
Italian imports’ for the first six 
of this year showed a de- 
increase over the corres- 
period of 1924. Official 
on imports of 
include passenger cars, 
tractors, and all other self- 
propelled vehicles except motor- 
cycles, totaled 
657 for 
year 1924. 


5) 


accessories. 


to car 
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figures 
which 


the first half 
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Radio Experiment 


Shenandoah, Ia., Oct. 24.—Three | 
hundred sounding balloons, rang- 
ing in sizes from two to three feet 
diameter and inflated with 
hydrogen gas, are to be liberated 
Shenandoah, Ia., on Novem- 

This will be the beginning 
arranged 


Goodrich Plans | | 


3. 
an experiment being 


| by the B. F. Goodrich Rubber Com- 


| Henry 


in co-operation with the 
Field Seed Company’s radio 


; pany 


i station KFNF. 


|} is twofold. 


The purpose of the experiment 
First to study the di- 


{made recently by Henry L. 


| utility 


Squabble Holds Up 
New Automotive Plant 


St. Paul, Oct. 24.—Construction 
of a $150,000 building by the 
Motor Power Equipment Company 
adjacent to the Ford plant here is 
being delayed by disagreements 
over the city zoning ordinances, it 
was charged today by Col. L. H. 
Grittin, industrial director of the 
St. Paul association. 

The charges followed a stormy 
; Session between Col. Brittin, mem- 
, bers of the city zoning board and 
|Commissioner of Buildings H. C. 
, Wenzel. Plans call for construc- |} 
tion of a building within ten feet | 
of the Mississippi River Boulevard | 
Jine. The zoning board insists the 
building must stay back of the 
eighteen-foot limit established by 
the board for the district. 
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CHICAGO O1LMEN 
| SEE NO SHORTAGE 


Take Rxceptipn to Re- 
cent Statement 


By Doherty 


Oct. 
industry 


of 
voice 


> 
Chicago, 24.—Members 


| the oil in Chicago 
| strong opposition to the statement 
Doherty 
in the East before the American 
Gas Association regarding the oil 
supply. Most of those Suprenens | 
an opinion took strong issue with 
the head of the Doherty gas and! 
interests. A number pointed 
out that this statement regarding 
; the adequacy of American Qil re- 
serves in time of acute need could 
not be accepted as a disinterested 
opinion. 

Mr. Doherty’s statements were 
mainly a criticism of the report 
of the commitee of eleven at the 
American Petroleum Institute. 
This report, recently issued, con- 
cluded that crude oil reserves of 
the United States were ample for 
all needs of the present genera- 
tion and that with improved 
methods of recovery there was 
no ground for believing that 
there would be any oil shortage 
for future generations. It 
pointed out all predictions of oil 
exhaustion and famine had been 
proved baseless. 

Several oil men commenting on 
Mr. Doherty’s stand pointed out 
the fact that thousands of barrels 








| rectional features of different at- 
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;} tures 


|} mospheric 
information, 
{those currents with respect to their; reserve of crude and products in 


| 
| 
} 
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increasing | 


business | 


Improvement } 
| have 
Argen- | 





andj} 


; with one 


automobiles |! 


2,077, aS compared | 
of_the | 


levels for 
and second to study 


possible influence upon radio 


| broadcast reception. 


The Goodrich company manufac- 
many accessories: for both 
lighter-than-air and heavier-than- 
air crafts. 

The balloons to be used in this 
experiment are of the type govern- 
ment meteorological experts use in 
taking altitude tests of atmospheric 
conditions. They will be inflated 


at varying pressures pre-determined | 


ito gauge the altitude at which the 
balloon will travel. 

Tags attached to 
specific instructions. 
together with the an- 

that will daily 
broadcast from KFNF, are 
pected to get full co-operation 
those who find the balloons in re- 
porting location and time. 

The return of these tags will en- 
able, the completion of records, 


instructions, 
nouncements 


to only 105 cz raat 'FORD AGAIN OFFERS 


NAVY METAL AIRSHIP 


Washington, D. C., Oct. 24. 
forts to induce the Navy Depart- 
ment to replace the Shenandoah 
of Henry Ford’s all-metal 
dirigibles have been resumed here 
iby C. B. Fritchie, general manager 
of the Aircraft Development Cor- 
| poration, a Ford concern, who con- 


ferred recently with Secretary Wil- | 


'bur, it is reported. 

The all-metal ship is about one- 
| fifth the size of the ill-fated Shen- 
andoah, and is being offered for 
$300,000, Ford representatives 
claim their ship has factors of 
safety of 10 to 1, as compared with 
|3 to 1 in the wrecked ship. 


aeronautical | 


the balloons | 
These | 


be ; 


eX- | 
of | 
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of production in the country ane; 
now shut'in, that industry is en- 
| tering the winter with the greatest 


| p 





PRICE OF CRUDE 
RUNS TIRES UP 


This Is Stagiment of 


Goodyear Manager 
* In Canada 


ORONTO. Oct. 24 (By U. 


T. P. S.).—C. H. Carl- 
jisle, general manager of the 
|Goodyear Tire Company in 
'Canada, speaking ior the tire 
/manfacturers generally, today 
issued a statement regarding 
ithe recent increase in tire 
rices. 

“The steady upward trend of the 
price of crude rubber is behind the 
increase,”’ he said. There have been 
five increases in the price of tires 
since June 4 last, and they are all 
ascribed to the same ‘cause. A 
year ago in September the price of 
Today’ the market stands at $l a 
pound. 

“Thirty-five cents a pound 
should be a good price for crude 
rubber, but there is a corner on 
it. 

“The advance in tire prices has 
not been equal to the advance in 
cost, due to.the abnormal price in 
crude rubber. There are any quan- 
tity of tires being delivered at less 
than factory cost. 

“The price of tires is based 
on Canadian costs without ref- 
erence to the tariff. Every manu- 

facturer is interested in main- 
taining the Canadian market for 
the Canadian manufacturer, and 
to get to the Canadian people the 
product at the lowest possible 
price.” 

Inquiry among the retail dealers 
indicates that prices vary consider- 
ably. One dealer declares that he 
was charging what he could g 
for the various sizes of tires. 

A comparison of tire cos 
October 1, 1924, with th 
tires have been selling 
tober, 1925, up to y 
lows:— 





Oversize cords— 
30x3 % 


In between these pose Fi, 
ever, there have been two drops, 
with the present increase making 
the fifth upward curve. On March 
7, 1925, there was a drop in prices 
of the 30x3%s, with another drop 
on April 16, 1925, in the larger 
sizes. The 30x3%s were selling \as 
low as $10. But in June the prices 
commenced to soar. On June 24, 
1925, there was an increase of from 





;its history, and cited other facts 
| bearing on the current. market re- 
ltrenchments to show the prepon- 
|derance of present supply over de- 
| mand. The poor showing of oil | 
| securities 

| pointed to as another indication 
{that many oil companies were re- 
iflecting the fact that they could 
not market at fair prices a mate- 
rial portion of their supplies of oil, 


| 


Georgia Gas Tax 
Makes Big Total 


| 
| 
| 


Atlanta, Oct. 24.—The state of 
| Georgia will receive $500,000 more 


| 


{from the tax on gasoline this year 
than of 
§. J. Slate, state auditor. The final 
|three menths of 1925 should show 
a decided gain, in view of the 
added tax of % cent, effective Sep- 
tember 1 last. 

Total gross receipts from 


last year, in the opinion 


gaso- 


most of the year wasjl 


|crease Was 10 per cent. 


5 to 7% per cent. in all sizes. Jure 
24, 1925, saw the price go up 10 
per cent., 5 per cent. on Ford sizes 
and 10 per cent. on balloons. July 
1925, there was an increase of 
per cent., with the exception of 
smallest sizes, on which the in- 
August 1, 
1925, saw the highest leap of all, a 
20 per cent. increase. Prior to this 
last increase, therefore, the price 
of the larger tires had gone up, 
roughly, 50 per cent. since Oc- 
tober, 1924 (not taking into ac- 
count the two small decreases in 
March and recone 


Detroit S. A. E to 
Study Headlights 


Special from A, D. N. Detroit Bureau 

Detroit, Oct. 24.— The Detroit 
section, S. A. E., has undertaken a 
campaign to encourage research 
work on the problem of eliminat- 
ing glaring headlights on motor 
vehicles. Its first will be to 


9 


, 


5 


the 


step 





line taxes for the first three quar- 
ters of 1925, $2,847,077, 
with $3,361,400 during the 1924 
peried. In addition, the state by 
the % 
received 
$591,953, 
first nine 


in 1924, less all salaries, 
against $504,801 for 
months of 1925. 

Until October 1 
revenue from gasoline taxes was 
shared equally by the Highway De- 
partment, the general fund and 
road building counties. The pres- 
ent tax of 3% cents a gallon will 
give 1 cent to the treasury, 1 cent 
to the counties and 1% cents to the 
Highway Department. 


compare | 


cent a gallon inspection fee | 
the} 


last the gross | 


hold a meeting November 5 in the 
|General Motors Building, to be ad- 
|dressed by Henry M. Crane, tech» 
nical assistant to the president of 
General Motors and past presi- 
dent of the S. A. E. 

Mr. Crane will present to the 
meeting a suggestion for the solu- 
tion of the problem of glare in 
i headlights. Automobiles will be 
shown in the meeting room with 
and without improved headlights. 
E is expected that illuminating and 

lectrical engineers from all sec- 
tions of the country will attend this 
meeting and express their views, 


a 





soiiiellecrncitean oat tenant atten ethonnehdl daa imine adden uchaiatenaieetneeamaneatetaeiadtitaaamamteometens ame tad tien sen.oaettle catenin Aan 
a = ‘ . : ” -» S . 


a ae ie : 
coe 


oY 
e 





AUTOMOTIVE DAILY NEWS, MONDAY, OCTOBER 26, 1925 


3 








Used Car Sales Drop in 
Buffalo; Pick Up Elsewhere 





UFFALO, N. Y., Oct, 24.—A further decline in sales of 
used cars has been noted by local distributors during 


the past week. The last report made by the Automotive 
Dealers Association, covering the business of sixteen dealers, 
showed eighty-one cars sold, with a total volume of $44,330, 


or an average price of $547. 


Thirty per cent. were open and ‘ 70 per cent. closed jobs. 


» This compares with sales for the *—— 


previous week of 130 cars, with a 
total volume of $59,879, or an aver- 
age price of $460. 
son is not entirely accurate, how- 
ever, as five more dealers reported 
the previous week. 

Dealers state that used cars 
are not in the same demand that 
they were a month ago. The 
market is listless, and it is only 
possible to get volume by forc- 
ing sales and cutting prices. 
Many sales are in progress at 
the present time. 

J. A. Cramer, Dodge distributor, 
has about forty used cars on hand, 
which is only a normal number for 
the agency. Dallas Auto Sales 
Company has thirteen cars, mod- 
els of:the last three years, ranging 
in price from a 1924 Ford touring 
at $160 to a 1925 Jordan sport tour- 
ing car at $1,650. : 

The Ostendorf Motor Car Corpo- 
ration is selling a number of re- 
conditioned Franklins, inclosed 
cars, at $750 and up, and open cars 
at $150 and up. The Packard Buf- 
falo Corporation is selling eleven 
standard makes at from $200 to 
$850 each, all reconditioned. 

MILWAUKEE, WIS. 

Milwaukee, Wis., Oct. 24.—A 
material increase in the sale of 
used cars in this territory was 
noted during’ the past week fol- 
lowing the close of the Chicago 
Used Car Show. While the 
weather has not been favorably 
conducive to great activities 
among used car turnovers, the 
rate at which the second-hand 
cars are going is looked upon as 
better than usual. Sales of used 
closed cars are outnumbering 
those of open cars and roadsters 
almost two to one. Two of the 
largest used car agencies in the 
city are planning an elaborate 
advertising campaign to get rid 
of all of their cars before the 
middle of next month. 


E VANSVILLE, IND 

Evansville, Ind., Oct. 24.—Opin- 
ion as to the prospects for the fall 
season in used car sales is divided 
as indicated in reports of the sevgn 
largest dealers in used cars here, 
for the week ended Saturday, Oc- 
tober 17. 

The Evansville Auto Exchange, 
which claims to be the biggest 
handler of used cars in this sec- 
tion, reported a big week witb a 

“marked advance over the preceding 
week; stock on hand doubled ove: 
this time last year, and the outlook 
for the fall market is excellent. 

Three other dealers reported a 
slight advance over the preceding 
week in number of sales, while the 
remaining three styled the period 

as an “ofi’’ week. The majority of 
dealers reporting regard the fall 
outlook as about fair. 

Closed models are about the 
only types that will interest the 
fall customer, according to most 
dealers, who are selling at from 
$200 to $400 a car. 


HATEN, 
Haven, 


' NEW 

New 
Used 
hit a 


CONN. 
Conn,, Oct. 24. 
car in this city again 
new high during the past 
week. Sales have been rapidly ris- 
ing and it is the opinion of used 
car dealers here that the used car 
industry has a yery bright future. 

There is a decided increase in 
-Sales this year over the same 
period last year and in the opin- 
ion of dealers here, if the enor- 
mous sales continue, the sales 
for 1925 will double those of last 
year. 


sales 


CEDAR RAPIDS, IA. 
Cedar Rapids, Ia., Oct. 24.— 
Colder weather has stimulated the 
sale of used cars,’ particularly 
closed models, to a remarkable de- 


The compari-j 





| ( Distribulor Doi. 
« € Ings 
PAIGE APPOINTMENT 

Green River, Wyo., Oct. 24 (U. 
T. P. S.).—C. K. Tatlock, formerly 
manager of the Sweetwater Motor 
Company of Green River and Rock 
Springs, has been appointed Wyo- 
ming district representative of the 
Platte-Fawcett Motor Company of 
Denver, intermountain distributor 
of the Jewett and Paige auto- 
mobiles. Another recent appoint- 
ment as. district representative is 
that of Jerry Dugan, of the Toledo 
offices of the Willys - Overland 
people, to this district. 





= ae 
HAMII/TON HONORED 

Dallas, Tex., Oct. 24 (U. T. P. 8.) 
—C. S. Hamilton, sales manager 
for the Worsham-Buick Motor 
Company, Buick distributors and 
dealers in the Dallas territory, was 
elected vice-president of the com- 
pany at the recent meeting of the 
stockholders. He will retain his 
office of sales manager in addition 
to his new duties. J. M. Worsham 
was re-elected president and C. E. 
Calder uedindl and treasurer of 
the company. 
2 


THREE NEW DEALERS 
Detroit, Oct. 24—G. A. Richards, 
president of the Richards-Oakland 
Company, announces the establish- 
ment of three new dealers, bringing 
the total in Detroit to Swetye. 


New Olds Motor 
Factory Branch 


Kansas City, Oct. 24.— The 
Olds Motor Works division of the 
Gencral Motors corporation has 
announced the opening of a new 
factory branch in Kansas City, 
located at a McGee Street 
Trafficway. C. Mundy, dis- 
trict, supervisor here for the 
Oldsmobile for the last two years 
and associated with the General 
Motors for twelve years, will be 
manager of the new branch. 

The branch occupies three 
stories and basement building with 
68,000 square feet of floor space. 
The general offices, parts depart- 
ment, salesrooms and storage all 
will be in the building. 

The King Motor Company, 
26th Street and Grand Avenue, 
formerly the factory branch here, 
will continue as retail distributors 
for the Oldsmobile. 





an old car that ran 
through the warmer 
are tiring early of their ex- 
on 


ilong with 
itisfactorily 
months 
periences 
buying 
not seen as much service. 

It was presumed that the fail- 
ure to obtain new Fords would 
result in a stimulated demand 
for good used Fords. However, 
when this month was compared 
with the same month last year it 
was revealed that in 1924 there 
were twenty-two new Fords de- 
livered and. the stock of used cars 
was twenty-two. This year there 
were deliveries of forty-six new 
Fords and the used car stock is 
seventeen. The user is dispos- 
ing of his own car in more in- 
stances thas he is trading it in. 

G. O. Fletcher of the Rapids 
Chevrolet Company, with the new 
cars coming in liberal quantities to 
handle all deliveries, still finds that 
the used car business in the models 
that sell for around $300 or more 
are the ones that he can move, 
with the cheap cars stagnating on 
the floor. 

The situation is normal for this 
time of the year, open models 
moving slowly and at low prices 





gvee. Many who have struggled 


other used cars that have} 








| 
colder days and are} 





and closed models moving rapidly. 





HERE ARE SMILES that even hardworking automotive men 
Here is Harry Bragg, secretary of 
the Automotive Merchants’ Association, New York, and Fred Ryan, 
vice-president of the golf committee at ihe Winged-Foot Golf Club, 
Mamaroneck, N. Y., where the recent tournament of the association 
Tires, gasoline and pumps were among the prizes awarded. 


flash when they’re at play. 


was held. 











Underwood & Undérwood. 





Plan Intensive 
Selling Campaign 


Dallas, Tex., Oct. 24 (U. T. P. 


S.).— Dallas automobile distribu- 
tors are planning with their deal- 


ers for an intensive selling cam- 


paign for the remainder of the 
year. The distributors are now in 
position to furnish new cars on de- 
mand, something they have not 
been doing, because of slow pro- 
duction at the factory, and they 
want to move cars in a hurry. 
This week the Chrysler, the 
Dodge, the Buick, the Studebaker, 
the Nash, the Peerless, the Paige, 
the Cadillac and the Oakland deal- 
ers from a large section of Texas 
were in Dallas conferring with dis- 
tributors. These dealers reported 








| New Ford Sales Plan 


Tried in Minnesota 





Special to the Automotive Daily News 
Albert Lea, Minn., Oct. 24.—A 
new and far-reaching sales plan 
promoted by the Jefferson Motor 
Company here resulted Thurs- 
day in a special train of fifteen 
ears going to the Twin Cities, 
carrying 700 prospective Ford 
automobile purchasers to the 
Twin City Ford plant, where they 
inspected new models and were 
conducted through the factory. 
The prospects are from Albert 
Lea and southern Minnesota 





points. 








business the best 


automobile 
and declared the outlook 
of year to wei 


the 
in history 
for the remainder 
very bright. 


England Constructs - 
An Auto Truly Fit 
For a Maharajah 


Special to the Automotive Daily News 

London, Oct, 24.—An elaborate 
car has just been built by British 
manufacturers and delivered to 
the Maharajah of Patiala. It is 
reported to be the most magnifi- 
cent automobile ever built in 
Britain. It was built at Hendon 
largely to the potentate’s own de- 
sign and under his supervision, 
and the final cost is estimatedat 
over $35,000. 

The car is an open touring of the 
sports type, built specially for big- 
game hunting in wild country, and 
for camouflage purposes has been 
enameled all over, even to the 
wheel spokes, in khaki, yellow, 
gray, green and blue. * 

The chassis came from Italy, and 
was constructed for abnormal 
work. It has an eight-cylinder 
engine and a capacity of about 50 
horse power. The least conspicu- 
ous feature of the English coach- 
work is the Maharajah’s crests on 
the door panels, each skilfully 
woven into the camouflage scheme. 
His own specifications have been 
carried out in the body and the 
driving armchair seat has been 
built for himself. 

Some details of the equipment of 
the car are:— 

Pure white ivory used for the 
steering wheel, the carburetor 
and ignitidn control, the upper 
part of the steering column and 
the handles of the brake and 
gear change levers. A bulbous 
back carries two spare tires, 
and a two-gallon drinking water 
tank. 

Mahogany cabinets to carry 
four days’ provisions and com- 
plete Red Cross outfits. 

Searchlights for pursuing 
game at night, movable in any 
direction; gun rests and devices 
to enable firing with steadiness 
while traveling at any speed. 
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A semi-reversible steering gear, 
‘such as is used on all fine cars, 
holds the front wheels in their 
tracks and makes steering safe 
and easy. 
This is a feature that appeals to 
everybody who drives. It has de- 


cided many anew buyer in favor 
of Chevrolet. 


CHEVROLET MOTOR COMPANY, DETROIT, MICH. 


Division of General Motors Corporation . 


Commercial | 
Chassis 


Express 
Truck Chassis.. 


ALL PRICES F. O. B. FLINT, MICHIGAN 
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Turning Back the Clock 


N interesting experiment in turning back the hands of 
the clock of progress has just been made by the city of 
Peoria, Ill. This prosperous community has had a motor 
bus service for some time, operated by Mae James, known as 
“the jitney queen.” The lady operated her buses without 
legal right to do so and was brought to trial in a test case, 
which it was agreed should have no punitive outcome, but 
ghould be accepted as ruling the bus service off the streets, 
in case the result was against the jitney queen. 

The decision was just that. Buses are now outlawed 
from Peoria’s streets. While most of the rest of the country 
is “falling over itself’ in developing modern transportation 
methods, Peoria tries to turn back the hands of the clock. 

“It seems to us that we remember reading that many com- 
munities of a hundred years ago iegislated against the com- 
ing of the railway! 








What Is Your Opinion? 


M2 of the immediate future progress of the dealer 
division of the automotive industry depends on a Wise | votorbus Company, will spesk.en | 
solution of the deferred payment problem. A majority of | experiences in the operation of six- 


sales today are made on time and an even greater propor-| “ 
A sound policy in this|trucks in co-operation with the 


| railroads 


tion will be so handled in the future. 
regard is a fundamental of dealer success at the present 
time. 


It was this thought that led the Automotive Daily News | 


to ask its correspondents in all parts of the country to 
ascertain gg sentiment regarding the length of time 
that should be allowed buyers to complete their purchases. 
The resulting series of analyses has been extremely inter-| 
esting and significant. 

in the dealer field to fill out and return to us the ballot pre- 
sented below. The usual generous response to this request, 
a response which we have learned to expect from our 
dealer friends, 
racy the sentiment among automotive merchants all over the 


country as regards this vital question of handling deferred | 


payment sales. 

Here’s the opinion ballot below. Please} 
tear it out, check your opinions and mail it 
to us today! 





Editorial Department, News, 


25 City Hall Place, 


Automotive Daily 
New York City. 

we believe that 
in making sales 


Gentlemen: In response 
the following method is the 
under the deferred payment 


to your inquiry 
most satisfactory 
plan:-— 

The cash payment should be:— 
One-quarter of the purchase 
One-third of the purchase price... 

The maximum period allowed for 

should be:— 
Eight months 


price.......{[] Yes. [} No. 
J). Foe. ft): Me. 


completing the payments 


O No. 
[} No. 
O No. 
O No. 
O) No. 


with a used car 


Ten months 


Eighteen months 


Do you favor an even longer 
What per cent. 


taken to cover 


period 
of new car sales are made 
the first down payment? 


Firm name 
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| Buffalo, 
: iis 
Now we want to go a little further and ask our friends | 


| will 
|man of the 


will serve to indicate wh unerring accu-; 


70 DISCUSS BUS. 


TRUCK PROBLEMS 


S. A. E. to o Hold Meet- 
ing in Philadelphia 
on Nov. 13- I i, fae 


HILADELPHIA, Oct. 24. 

—Motorcoach operation, 
the standardization and regu- 
lation of motorbuses, and the 
handling of freight and store- 
door deliveries by motor 
truck are to be the principal 
topics discussed at a national 
automotive transportation 
meeting of the Society of 
Automotive Engineers, to be, 
held in_ Philadelphia on No- 
vember 3 and 14, at the Ben- 


jamin Franklin Hotel. 

A visit of attending members and 
their guests at the plant of the| 
Philadelphia Rural Transit Com- 
pany is planned in connection with 
the meeting, and a banquet on the 
night of the 13th will be the chief 
social event. The meeting is to be 
open to non-members of the S. A. 
E., who are directly interested in 
the subjects to be discussed. 

R. B. Stoeckel, Connecticut 
commissioncr of motor vehicles, 
is to present the subject of mo- 
torbus standardization and the 
regulation of bus operation from 
the standpoint of state authori- 
ties. Features of bus design and 
construction that .are deemed 
necessary to the successful oper- 
ation of coaches by transporta- 


| finally. 











tion companies will be described 
By H. F. Fritch of the Boston & 
Maine Railroad, which operates 
several hignway transportation 
lines in New England. 

R. Harlan Horton, president of | 
the Philadelphia Rural Transit} 
Company, will tell of the operation | 
of gasoline-electric coaches, and W. | 





| head of the fuel department, 





;the Detroit Police Department for | 
j the 
, covered 96% per cent. of cars re- 


| cars reported missing and of these 
| 244 were recovered, one of them 


Evans, president of the Detroit | 


vheel coaches. 
The handling of freight by motor 


and the closely associated 
isubject of direct deliveries of freight 
from railroad terminals to con- 
signees’ doors are to be dealt with 
in papers by Joseph Scott of Scott 
Brothers, Philadelphia; F. H. Kulp 
of the Kulp Transportation Lines, 
and a representative of a 
Canadian organization. 

Dr. E. J. Cattell of Philadelphia 
to be the principal speaker at 
the banquet, at which A. I’. Masury 
f the International Motor Company 
toastmaster. B. B. Bach- 
Autocar Company, F. C. 
Horner of the General Motors Cor- 
poration and A. J. Scaife of the 
White Motor Company are to be 
chairmen, respectively, of the ses- 
sions on standardization, freight 
handling and motorcoach opera- 
tion. 


T. A. BOYD TO DISCUSS 
FUEL IN SERVICE | 


act as 


Special from A, D. N. Detroit Bureau 

Detroit, Oct. 24.—T. A. Boyd, 
Gen- 
eral Motors Research Corporation, | 
Detroit, will present a paper at the} 
Service Engineering mecting of| 
the S. A. E., at the Hotel La Salle, | 
Chicago, November 9-10. His | 
paper will deal with fuel from) 
the service | standpoint. 


DETROIT HITS HIGH MARK IN 
RECOVERING STOLEN CARS 


Special from A, D. N. Detroit Bureau 
Detroit, Oct. 24.—Members of | 
the automobile recovery squad of | 


week ended October 16, re- 
Since Oc- 
253 


stolen or lost. 
a total of 


ported 
tober 9 there was 


for an out of town owner, 








Henry Ford Now 
Building Cities 


Special from A, D. N. Detroit Bureau 

Detroit, Oct. 24.—Henry Ford's 
influence in building up the popula- 
tion of the towns in which his 
plants are located is shown in the 
census reported by W. W. Allen, 
city assessor of Ford, Ontario, the 
location of Ford Motor Company of 
Canada, Ltd. 

The city has a present population 
of 11,000, which shows .a gain’ of 
more than 2,000 in the past twelve 
months. Mr. Allen says that in pro- 
portion to its size, Ford has enjoyed 
@ more rapid increase in popula- 
tion in 1925 than any other of the 
border cities. 





Sales Scents 


It is harder to sell automobiles 
to farmers than to any other class 
of people. Ask Ralph George,’ he 
will tell you. 








Mr. George is sales manager 
for Hall Brothers, one of the 
largest Ford dealers in the state 
of New Hampshire. 


Last spring Mr. George under- 
took to sell a Ford ton truck to 
a farmer in Pittsfield. When ap- 
proached by Mr. George the farm- 
er was loading wood on to a wagon. 


“I’m pretty busy just now,” 
said the farmer, “But lend a 
hand here and we can talk things 
over.” 


The salesman took one end of a 
large beam and helped to swing it 


on to the cart. 





Brothers’ representative journeyed 
thirty miles into the country to 
ir.terview a farmer who had previ- 
ously indicated his interest in buy- 
ing a car. 


He ‘took another and 
another. 


then 


An hour passed and the work 
was about -dorfe, But the farmer 
wanted a little more time. 

“Return in about a week and 
we'll talk things over,” he decided 


It was late in the afternoon 
and the salesman planned to re- 
turn home in time for supper. 

A little later, he sugested that 
the two of them go to the farm 
adjoining, where a barn dance 
was being held. : 

The ice cream and cake there 
helped to alleviate Mr. George’s 
hunger to some extent. But there 
was still a large void in his stomach. 


And still the two of them 
talked automobiles. 

Finally, about midnight, the dance 
was over and the farmer arose with 
decision. ‘‘Well, I guess that propo- 
Sition ioks pretty good,” he said, 
as he shook the other’s hand. 


In a wetk Mr. George re- 
turned. The Pittsficld farmer 
was then busy at the slaughter 
house. 


“Just catch hold here and we'll 
talk the matter over,” he said. 


So Mr. George helped him to 
round up a sheep and held the 
animal while the former bled it. 


Then he helped to catch a 
and to kill that. 


calf 





While the animals were cooling 
the salesman started the talk Gen- ——— 
tering about the ton truck. It certainly is hard sometimes 
to sell automobiles to farmers, 


And he sold it. Mr. George points out. 


“IT know I usually have a job eut- 
out for me,” he declares. “But 
when the sale is made it leads to 
other sales to neighbors and 
friends. 


As a result of the sale of that 
truck, Mr. George sold two other 
trucks and two pleasure cars to 
Pittsfield residents, all through 
the farmer whom he helped with . 
his work. eee . 

“So it really is not so bad in 
the long run!” 


Coming Automotive Events 


OCTOBER 


17-Nov. 1—San Francisco, Cal. Fifth Annual California Industries Exposition. 
18-31—-Salonica, Greece. First Annual S: nple Fair. 
20-30—Grand Rapids, Mich. Michigan Association of County Road Commissioner 

and State Highway Department Building Show. 
21-31—Beston, American Welding Society. 
24-Nov. 8—Shreveport, La. Auto Show at State Fair. 
26-31—Huntington, W. Va. Ninth Annual Auto Show and Fashion Review. 
3 National Automobile Dealers’ Association meeting. 

1, _.National Automobile Dealers’ Association meeting. 

28-30—Grand Rapids, Mich. Road Building Show. 
29- —Jacksonville, Fla. National 
29-Nov. 7—London, England. 
30- —Miami, Tampa, Fla. 





On another occasion, the Hall 





Automobile Dealers’ Association meeting. 
Annual Truck Show. 
National Automobile Dealers’ Association meeting. 


NOVEMBER 


6—New Orleans, La., National Automobile Dealers’ Association, Sales Congress, 
7-15—Sae Paulo, Brazil. Automotive Exposition. 
9-10—Chicago, Ill. Society of Automotive Engineers, 
Hotel La. Salle. 


service engineering meeting. 

9-10—Chicago, Ill., service engineering meeting. S. A. E., Hotel La Salle. 

9-14—Chicago. Convention and Show, Automobile Equipment Association, Coliseum. 

9-14—San Francisco, Cal. All-Western Road Show. 

11-12—Washington, D. C., meeting rooms, Department of Commerce, Motor Truck 
Industries. 

12-13—Des._ Moines, Iowa. Iowa Automotive Merchants’ 

13-14—Philadelphia. Society of Aytomotive Engineers, 
meeting. Benjamin Franklin Hotel. 

56-63—Sew York City. Automobile Salon, 

Salon. Hotel Commodore 

16-18—Chicago, Ili. National Standard Parts Association Show. 

16-21—Detroit, Mich. First National Motor Bus Show. 

17-19—St. Leuis. Mo. Nationa! Tire Dealers’ Association Convention. 

26- —lLos Angeles, Cal. A. A. A. 250-mile race. 

26-Dec. 6—Berlin, Germany. Annual! Automobile Show in the Kaiserdamm, 


—Waterbury, Conn. Waterbury Automotive Dealers’ 
show. Date not set. 
—Columbus, Ohio. Columbus Automobile Dealers’ 


show. Date not set. 
DECEMBER 


Good Roads Conference. 
Fifth Annual Meeting of Highway Research Board. 
Annual Automobile Show. 


JANUARY 


9-16—Philadelphia Pa., Philadelphia ‘Autemobile Show. 
9-17—Milwaukee, Wis. Eighteenth Annual Automobile Show. 
American Road Builders’ Association Annual Convention. 
City, Second World Motor Congress for Foreign Automotive 


t 
11-16—New York City. 
14—New York City. 


Association Convention. 
automotive transportation 


Inc. Twenty-first Annual Automobile 


Association, annual auto 


Association, Motor Hall 


. 


1- 8—Pernambuco, Brazil. 
3- 4—Washington, D. C. 


5-16—Brussels, Belgium. 


National Automobile Show. 

Society of Automotive Engineers, annual dinner, Hotel 

Astor. 

16-23—Newark, N. J. Nineteenth Annual Newark Sateate Show. 
16-23—Philadelphia. Twenty-fifth Annual Automobile Show 
16-23—Cincinnati, Obie. Automobile Show. 

io 23—Miwnuhes, Wis. Automobile Show. 
20-22—Detroit, Mich. Society of Automotive Engineers, 
23-30—Cleveland, Ohic. Automobile Show. 
23-30—Baltimere, Md. Twentieth Annual Automobile Show. 
Twenty-fifth Annual Autdmobile Show. 

ders’ Association. Good Roads Week. 

Scranton Motor Trades Association Auto Show. 
Michigan Automotive ‘Trades Association Sixth Annual Con- 


annual meeting. 


._ Sixth Annual Convention. 
oe a Eleventh Annual! Chicago Automobile Salon. 
30-Feb. 6—Washington, D. C., Automobile Show. 


FEBRUARY 


Chicago National Show. 





1- 6—Chicago. 
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‘Losses on Motor Sales Financing Reduced 


ee ee a 


PERCENTAGE OF | RANGE OF AUTOMOTIVE STOCKS |FIND BUSINESS AUTO BODY STEEL 


NEW YORK STOCK EXCHANGE | 


REPOSSESSIONS EF oe puoee HR OP ee Pe] ON SOLD BASIS SHEETS ADVANCE 


62% 47 kK Advance Rumely a= 1,300 62% 
MUCH SMALLER a a oe 
§ M, Allis-Chalm ox y 3,000 93% . ° ~ = 
> Rs RS Ee am eR Dun’s Emphasizes Lack Price Rise of $3 a Tom 
Am La on 0,300 i | oe 
Am-La France of ':.. ‘vase . 90% Of Unsound Elements | Participated In by 
200. S., <caeraee Gore tal Wee a In Present Upturn Nearly All Mills 
Up in First Payment | +5 "Chrysler Corp Rees: 18 
a A Continental Motors ... 16.400 : ty, yi New York, Oct. 24 That the | Pittsbarsh, Oct 94. he enna 


Auto Dealers Tighten BB me. fh Gennaer Bees kt ae 53 
Dodge B 22.000 


R 91% 3 > , 8 7 ' 1 bus Ss ; an ’ “ecently | . ‘ 4 
equirements ‘ ; toe an : Me ~y $e ’ 8S ' lh ag Ss advance, which recently |look in the iron and steel industry 
le le Stor battery. 3,1 7 + . 1 as > , ‘a vj enread = a . P ‘ 
Emerson-Brant 1..... 200 37 37 3h ee, ee ees widesprea ‘+ ISlin the Pitssburgh district for the 
‘*g | Still progressing in an orderly and} final quarter of 1925 is very good 
t 925 is ry g ; 
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Tl | f Fisher Body ‘ 400 5% 3% ' : 
ET ROIT, Oct. 24, —| 3 i ous Fisk Rubber ... ‘ 7,100 2 26 26 wholesome way is emphasized by : , : 
1s . | 5 Fisk Rubber Ist pf.... 200 9 5 , < eae 1d ee | according to the leaders in the M- 
Finance companies deal- 33% 28% 2.58 Gabriel Snubber A.... ,200 36% a6 26 4 ; R. G..Dun & Co. in their weekly dustry During the last few weeks 
ing in automobile paper will 37° i Sesent ergata Rees 800 10 10 ¥ . review. It fortunately lacks the| several furnaces have been added 
show a smaller percentage of 3 7 a Motors coe | |. RR 2 } ay - hermgrees ~ ™ io Pagated to the active list, by both the Car- 
. . ae ~4- eee attade O. «\... (9.906 q 25% 25 ; i Ked so > “eVious eriods of} wie Stace . o" 2 ial s 
repossessions this year than ca ae : ae a el a es eee ~ 59 os ; 2 y j}expansion, such as. averbuying of a ‘thece shokenten i a 
y wodyear T. & pf... 7 ’ y PE theser <b) oy Goats ea ering | ents ngot production is nearing 
last, and should even better | 3 03 | g Goodyent. & RR. pr pt h iM 4 .... |s0ods and rapid inflation of prices,” | ¢¢ per cent 
9. » ‘ ayes wel . ; 5 st rl | ei re . 
the 1923 record, when percen- 33 Hudson Motor r 98 , ae ee ee | Indicating the strength of de- 
tage of repossessions to total} 55% 3: pow Me dey > A, i) 2 3% 06+ | File gers, «ge of a aa iy xa j}mand for full finished automobile 
: , te al axe 6 IE mar OR re by - 2 jaction is being minimized by the] poay sheets is the price advance of 
os ct 003 4 : Kelsey Wheel ! j}avoidance of speculative exc eles a ton, participated in by nearly 
Cor 3\% % ntne Keystone T & Rub.. ; 2 oy 9% ; > . . ’ i ai 
per cen +» accor ing to an ates -_ oe alg — by 2 ‘+ jin trade, and confidence in an ex ; all makers, shoving the quotation 
analysis of operating: state- . a Mack Trucks 9.1 23 oT «88! + 3y | tension of the current Bains iS) to $4.40 for 100 pounds, from $4.25 
-~ments of eight companies Th 3.60 Motometer A : t, _ < | practically general. There is &/ During most of the summer the 
dealing in new and used auto- “ae we 6. Be 32% 32 324 %, | buoyant tone to dispatches from) price was pegged at the latter 
bil in Chi Mil F . - aah, dhonaee . ‘ 84 % | different sections of the country. figure. 
moblie paper in icago, Miil- 2 2 Paekaed Metor Cac. *;-*|the more even geographical distri-| tatric akers ighly 
i i * 33 . . In this district,.makers of highly 
waukee, New York, Balti- “40 | pene pear Motor... bution of activity being a gratify-| ¢inished stock are especially cau- 
eves erce- . 3 § é s é ‘ ‘ 
more, Omaha, Denver, New 3 -.+.  Pierce-Arrew pf ling feature, and the loading fl tious about their price announce- 
Orleans and Cleveland. ie Spicer Mix’ Ge more than a million cars with} ments, because of the pressure they 
Some automobile dealers are tak- j Stewart-Warner Speed. freight during each of the last four! fave been exerting for lower sheet 
ing a more conservative attitude in| 3 ae ee _ ; we weeks shows plainly that the/par cogts The instance is cited 
the matter of*first payments, re- ‘fimken Roller Bear... | movement. of merchandise is un-| where a district non-integrated 
.y | precedented. sheet roller, which increased its 


U. S. Rwbber 
“Reflecting this condition, rail- dividend on common stock 5 cents 
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quiring 25 to 33 per cent. The Ford ; ‘ ° £4 oe i: 
branch in New York has practically 4 White Motors A 

made an abouf face on the low in-| ,°243 “eee wate ; road earnings are increasing stead-/, share, found the seller of sheet 
itial payment plan announced last] 323 i wrisht Aere ...° ily, while financial statements of|bars using this as an argument for 
April, and has counseled its deal- weve yaw c 6 t, : 18 industrial corporations for nine a higher price. 

ers to insist on a 25 to 33 per cent. ae eee ae. oe | months of this year disclose much| ppe market on No. 22 gauge 
This is likely to be followed by NEW YORK CURB MARKET better results than were recorded autaemobile body stock is now from 
other branches, and suggests the “4 . Aero Supply A, in 1924.” $4.35 to $4.40, which will enable 
on ny a Se een ei 2 7 Cleveland Auto oe: : Ts r producers to increase their margin 
attitude on’ low initial payments, , -++. Durant Motor Moo N t Th d of profit, after operating on a very 

n € in ir close basis most of this year. 
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Fageo! Motor 
Quarter $452 026 Leading in the price increase 
» datas was the American Sheet and Tin- 


which have caused uncertainty and] 39; :'80 “Memeeet Bastar Tracks. 
plate Company, closely followed by 


at times anxiety with Ford deal- ei 2 Ferd Motor of Canada 
New York, Oct. 24.—The Moon|/the independents, including the 
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ers and finance companies. Fraskiin Mts. 
y 5 eee ‘ 
Repossessions Compared 133 7 Intercon. In. 
During 1923, $41,798,170 worth ; Miller Rubber 
; ‘* ‘ Reo Motors Motor Car Company Tewton Steel Company and the 
of retail automobile paper was pur- 2% , +++. Republic Motor wars er eg oo a ; mn Sheet “ 1 Tube Com- 
chased. by the eight fimance com- is : ....  Riekenbacker quarter ended September 20, 1925,| Youngstown Sheet anc 
Sautes. represent 62.577 cars a hae o~“* — ee nee — income of $452,026 after de-|pany. The Newton company has 
. 2 ing “» ° / eoce ubber Recl..... a P . . ? illic a ‘ , . 3. 
Amount of each transaction aver-| 2: Yellow Taxi, New j Preciation and Federal taxes, etc../twenty mills at ee ae oe 
aged "$587 Repossessions totaled BOSTON ponerse inom a be equivalent to $2.51 a share earned|/of which are in operation, while 
A , 7) : ‘ : ) sh; 5 ar -k. |Sheet ¢ Tube has but eight units 
805 cars, with a ratio to total trans- “sae ee igh Lov “as 250 C..G s ep , pon 130,000 shares of no par stock.|/Sheet and Tube has but eight ee 
actions averaging 1% per cent. 60 ink. cmscace . ee ; : 3% | This compares with $491,049, ,or|devoted to production of highly 
ae r sions ‘a 505 Edmund & Jones 32% 3: 32% |$2.73 a shi i i ee ere k 
Ratio of losses on _ repossessions ‘i, a eran ee ro ha enh br 33) 3 73 a ae om See preecding quar- | finished wine » , soeiien 
averaged .003 per cent. of the total 84 Am. Shipbuil: ding 73 1375 Hall Lamp 5 5 y 3 |ter and $124,832, or 69 cents a massacre Of . 
volume of business. In percentage G2 y pened A ese = i fie a 4: 32 : | Share in the third quarter of 1924.|automobile builders is beyond ex- 
—_ — 93% rmour ‘ 7 ’ackar ‘ 3% 3% | Jet inc a ‘ A ee ee akers, accord- 
of net profit losses averaged 7 per Armour & Co. pf 13910 Paige aoe 9” ayiu| Net income for the first nine} pectations of steel makers accord 
cent i * pf Del 1214 Reo P ; 23% 23 23 months of ao totaled $1,123,725. /ing to sustained demand and price 
‘ rm. ather 9 - I ake ae » wonr 
Last year these same companies 300 Auburn Auto , a askea|CAUa! to $6.24 a share, against|firmness at a season of the year 
reported $44,464,512 worth of re- 35 — Motors | Firestone ‘ ehidaveass Se | $536, 072, or ry 92 a share in same|when the trend is usually in the 
eo Motors [A wwcerg 6 ° | petiod of _Previous ‘year. i }opposite direction. 
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tail automobile paper purchased, | 3650 Stewart-Warner. 
an increase of $2,666,342, or .063 | +04 Salles’ tear B a 3a | Goodyear .. 
3 g s | a . * S eerless 
per cent., over 1923. Total cars | The _above taype shows Friday's stock movement, complete. 
! 


financed were 74,461, an increase | — - a a . ; ; 
of 11,884, or 19 per cent., over pre- | oo j 

vious year. Average amount was ><a - 

$558. Repossessions reported to- | 7 , or Ommodity Prices 


taled 2,812, against 805 for 1923, 4 
with a ratio to retail transactions | Wherever automobile manufac- 


of 4 per cent., against 14% per cent. | New York, Oct. 24—Trading in the local rubber market con- 


for 1923. While the volume of|tinues spasmodic. There is some active inquiry but not much in| turers have their sales outlets and 


business in 1924 was .063 per cent. / the way of important business is being done. Prices are easier 


Salis Gite entin of heathen Ws Voluias ‘iain demain > ae resultant service needs, USL has 


of business actually doubled, with Semi-Finished—Gross ‘Tons KUBBER MARKET 


a ratio of .006, against 002 for | Gilles, retelling ....... $36. c0036.00 | “antations— re .- service stations and dealers— 
1.00 
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First latex crepe. spot. 
Billets. forging . LL" ge.e0a42.00! © 
1923. Losses to net profits also | Sea bars the : gg tobe: 
so. t rolled). ae . 90a } Nove < 
more than doubled, with an aver-| Fister thot causes. 77 ESR 290| MovomberDecember <:) “seo 10,500 of them throughout the 
age of 15 per cent., against 7 per | Pits, Upnealed shees........ ton 


cent. for 1923. Auto body .. .35a 
It is the consensus among local! 88nds rtsreceees 2.408 
Cold rolted stri D. P . 3.7$a 

finance companies that much bet- | Hot rotted strip. pines ess ae 


Ribbed Smuked Shee 8S, spo 9 \ b ; 
Cetober en eceereeee: 283 .world. USL is unsurpassed in 
Januory-Merch . 5 i f rt 4 , 

purely nee ie x ; oF both degree and kind of service for 


ao, cours: 


t resul ll be sh this 5 Pig Iron, Basic— | sland, fine ..... a ) ° 
er results will be shown this year | Pig Tron. . 18.60a19.00| sand. fine ' + the automotive trade. Car manu- 


than in either 1924 or 1923. Auto- Eastern Pennsylvania . 21. 0@a21. 
se =r RU BBER 


mobile dealers and finance com- IKON AND STEEL SCRAP | 

7" . me ¢ ? | Inner tubes, No } 2 ‘ W 

panies in Detroit state repossessions a (haying prices, f. 0. b.. New York.) | Inner tubes, No , ney i facturer, dealer and owner all 
= : Na eavy melting steel $12.00a13. Inner tubes. No. 2 red... : ° 

this year are comparatively small | yachine shop tursiags. --.«. 9.50a10.00) Tire. uutomobite. white ton. .$60.00a70.90 benefit 

and losses almost negligible. In- Cast ‘iron borings...... ‘ 9.50a10.50 | Mixed auto tires... . 40.00045.00 ! ° 

surance protects the finance com- | ® ! ©4st scrap.. +... 16.00a17.00 Reclaimed rfibber—Tire reclaimed. 10c; | 


panies against loss by fire and theft. | 1... srices. coats per pound, ¢. o. b. mill. | '*%° OIL ANB GASOLINE o U. S. LIGHT & HEAT CORPORATION 


Most of the finance companies 3 
High brass shests.... MOTOR GASOLINE 


frown on the low initial payment. | Copper, in rolls... ae , ars G ( Lb 
; > "f . rages (stee l --. = 
Zinc, spot. New York. 2 | Garag arrels). a NIAGARA FALLS, N. Y. 


The purchaser must obtain two co- | F043. cous aime Stee, os | Up-State New York.. i7 , 
indorsers as additional security.} Aluminum, virgin, 98a99%. J Single tank cars, delivered, . 

ties ‘Mina then Mean vine Po se hl | New Kerk oes eesvess 12%aNom. | USL Pacific Coast Factory USL Canadian Factory 
he has refused to pay notes and High brass ...... x 23 EASTERN- KS At ann an Oakland, Calif. Niagara Falls, Ontario 
turned the car back to the finance rere be td | oo, grade oil | Ly Buckeye P. | . 

company. This tells him that it tae. 63.1 ee USL Australian Factory 


a : :, | High brass (round % to ) 2 in.) 16% 2° | 
cannot accept his car, and that it} Copper rods, round. ae «oe — ‘a Nate ‘{oeening 2 s+ 1.70 | Sydney, N. S. W. 


looks to him or his indorsers to OLD METALS Tran.Co. lines 3.15/S 
pay. Such a situation has led to Following are dealers’ buying and sell..| P¢2". rade oil 


complications with the purchaser, | omcee fee leawe quantities f. o. b. 2 Nat. Tran. 


who leaves the car with the finance | Heavy machinery com 9%a 9% “in Nat, Tran. | it AS : i storage = = ' = batteries 
‘Dlinets a m 
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company and says it can try to} X¢m >raes clippings. 94a 9 
B Penn. grade oil 
in S. W. Pa. 


force payment. Se far as is known, i 
finance companies have not seen ont 6 ; 
fit to sue on notes when they have ‘ 
the car in their possession. ; : 
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Improvement 


Taught in Ford Clinics | 


of Service 


HARLOTTE, N. C., Oct. 24. asilhemeliea and service meth- | 


4 


announcement here, by the se 
progress. 


The schedule of clinics in this section began on Octo-| 


ods have been emphasized this fall in the southeastern | 
states by the Ford Motor Cormpany’s branches. 
domestic territory will be covered in time e, according to an} 


ries of service clinics. now in 


ber 5 at Charlotte and ended at Asheville, N. C., yesterday. 


directed ¢ 
Carolinas, 
Greenville, 
C.; Charles- 


branch 
the 


Charlotte 
clinics in 
were held at 
Columbia, S. 

ton, S. C.; Florence, S. C.; Fa- 
yetteville, N. C.; Durham, N. C.; 
Winston-Salem, N. C., as well as at 
Charlotte and Asheville. <A rather 
large number of mechanics, repre- | 
senting approximately 50 Ford 
dealers, attended each of these} 
clinics in the holding of which |} 
manufacturers and jobbers of shop 
equipment and machmMmery co- 
operated. 

The purpose of these clinics 
was to more thoroughly famil- 
iliarize the dealers and mechanics 
with the shop equipment avail- 
able and the better’ service 
which can be rendered Ford 
owners through increased skill 
and the latest mechanical facil- 
ities. 

The announcement of the Char- 
lotte branch said:—‘Representa- 
tives of the following named dis- 
tributors of equipment attended | 
the clinics: Glasgow-Stewart | 
Company and Carolinas Auto Sup- 
ply House, both of Charlotte; Uni- 
versal Motor Company of Rich- 
mond, Va., and Charlotte. The} 

manufacturers having exhibits are| 
the Dearborn Equipment Com- | 
| 
| 


The 
these 
which 
Bm -S5 





pany of Kalamazoo, Mich.; Kink-| 
ley Myers Company of Jackson, 
Mich.; Hempy Cooper Company of 
Kansas City, Mo.; Allen Electric | 
Company of Detroit; Stevens &| 
Co. of New York; Black & Decker | 
Manufacturing Company of Bal- 
timore; Fleming Machine Com- 
pany, Worcester, Mass.; Manley 
Manufacturing Company of York, 
Pa.; Forest Electric Company of 
Newark, N. J.; Weaver Manufac- 
turing Company of Springfield, Il., 
and Grinder Sales Company of 
Detroit. 


HUGE OIL DEVELOPMENT 
PLANNED IN CALIFORNIA) 


Long Beach, Cal., Oct. 24,—A 
total investment estimated at be- 
tween $6,000,000 and $10,000,000 
will be made in the Long Beach 
harbor district by the Richfield Oil 
Company, according to C. M. 
Fuller, president of the company. 
In line with this expenditure of 
money the oil company has pur- 
chased ten acres of land on the! 
north side of Channel No. 3 for a} 
reported consideration of $10,000) 
an acre. 

This gives Richfield a 1,000-foot | 
water frontage. This, with the ac-| 
tivities of other oil companies, in- | 
dicates that the combined Long 
Beach-Los Angeles harbor will 
continue to hold forth as_ the 
world’s greatest oil harbor. 


His Super-Muffler 
Scared Wandering 
Cop Into Action! 














Special from A. D. N. Detroit Bureau 
Detroit, Oct. 24.—George Clif- 
ford, 18-year-old Detroit inven- 
tor, has a new attachment for 
the automobile exhaust, which 
he claims is an improvement on 
the old-fashioned muffler. In 
fact, it is an anti-muffler, and 
then some. The device consists 
of a sound amplifier, which is 
attached to the exhaust. 

Clifford couldn't wait until the 
National Automobile Show to 
demonstrate his device. He at- 
tached it to his flivver and went 
forth to broadcast to the world. 
A wandering patrolman heard 
him approaching and made a 
quick arrest, telling the judge the 
new exhaust was “as big as a | 
sewer pipe and as quiet as a 
boiler factory.” 

“Fifteen dollars 
days,” said the judge. 


or fifteen 


Willys 


| Steering wheel 


described 


| company, 


| the 
| Hamilton, 


|paney in January 


Overland 
Bans Dirt in Clean 


‘Service Drive 


Speciai trom A, 
Detroit, Oct. 
in clean service has been taken by 
the Detroit of Willys- 
Overland, Inc. present equip- 


V. N. Detroit bureau 
24.—A forward step 


branch 

The 
ment in the service station includes 
a recently installed electric washer 
of large size and latest design, the 
lastest thing in dryers and several 
big tubs, plus a liberal supply of 
washing materials and the estah- 
lishment of a routine that would 
be the despair of the old- time’ ser- 
vice man who exuded grease from 
his overalls and his hands onto the 
and the upholstery. 

Members of the service_ staff 
wear white linen coats of ankle 
length, kept thoroughly clean by 
frequent changing and careful 
laundering. Every car _ that 
enters the service department is 
fitted with covers of heavy duck, 
spotless and freshly laundered. 

These are attached to the seats, 
insides of doors and floors as if 
they were slip covers, and they 
prevent oil or grease from soil- 
ing the interior of the car. 

At regular—and frequent—inter- 
vals every rag 
the service department is thorough- 
ly washed and dryed. The result 
is that the Willys-Overland organi- 
zation is making a reality of its 
slogan.—‘“‘Clean Service with a 
Smile.” 


Auto Cloth Being 


Bought as Needed 


Detroit, Oct. 24.—Present plans 
indicate that textile purchases in 
automobile and body plants for 
some time to come will be con- 


fined largely to immediate produc- 
tion requirements, although there 
are indications that extensive ad- 
vance orders will be placed later 
in the year. 

The development of a new buy- 
ing trend making for large ad- 
vance purchases is held here to be 
essential to maintain heavier pro- 
duction schedules which are now 


| regarded as being established on a 
|more consistent’ basis. 


Practically 
no changes in textile requirements 


lfor the automotive trade are re- 
| ported. 


Although consistently good prog- 
ress is reported in textile manufac- 
turing experiments being conducted 
by the Ford Motor Company, plans 
for the increased output as an aux- 
iliary manufacturing service are 
as indefinite. While no 
details regarding these experiments 
are being given out by the Ford 
it is intimated that tex- 
tile purchases will not be affected 
by manufacturing of cotton cloths 
on their own account for a long 
time. 


NEW OFFICE. BUILDING 
Quincy, Ill, Oct. 24.— The Ar- 


|} mould Oil Company has completed 


plans for its new 
and headquarters, 
Hampshire Streets, marking the 
transfer of the general offices of 
oil distribution concern from 
Ill., to this city. The 
will be ready for occu- 
and the change 
madé then. The office building 
will adjoin the central filling sta- 
tion of the concern and the new 
auto laundry, which is nearly com- 
pleted, 


office building 
at 12th and 


building 


The entire | 


and cloth used in! 


« 





UTO SALESROOM ON WINGS—Monster Remington Burnelli 


plane, 


Rex Uden standing alongside, 


Diaced inside ond ols Cull 


becn 


with designer Vincent J. Burnelli and Sales Manager 


This huge plane has been con- 


verted into-a salesroom for: automobiles, a complete coach having 
office 


cantyment 








| 





(International Newsreei Photo) 





Enough Oil for All” 
Waters in World 


Olympia, Wash., Oct. 24.— 
enough gasoline has been sold 
to motorists in Washington this 
year to provide for 1,765,292,822 
miles of travel over the kind of 
roads offered in this state, state 








| Accessory News 


ON PRODUCTION SOON 
Fulton, UL, Oct. 24.—The IIli- 
nois Metal Products Company, 
which has absorbed the Clinton 
Kelly Manufacturing Company of 
Erie, ll., and the Fulton Manufac- 
turing Company of this. city, 








highway officials estimate. They 
go even further, and assert that, 
if the Highway 
could complete a road of the 
Washington type between the 
earth and the sun and a scenic 
route to the moon, the gasoline 
sold this year would be sufficient 
for eighteen round trips to the | 

| 


Department | 


sun, 92,897,400 milcs distant, and 
one run trip to the moon, 238,- 
857 miles away, and leave the 

motorist out of gas a few miles | 
away from home on a second | 
lunar excursion. 


Shop Equipment | 


B-W TESTER | 
| 
es r 

| Nae | 




















| 
| 
| 
| 


| B-W. Electric Company, 719 
'South Sarah St., St. Louis, has | 
brought out the B-W tester for} 
testing Ford coil units, single and; 
double contact bulbs and spark 
plugs. The case is made of hard- 
wood with a wax finish, and on it! 
is*mounted a low reading ammeter, 
coil guides with contacts and spark | | 
gap, equipment for testing spark | 
plugs and lamps, and an indicating | 
| toggle switch. All fittings are of | 
polished nickel. 

The tester is made in two types, | 


Type D for direct current. 
former is equipped with trans-| 
former, alternating current am- 
meter and cord with standard plug! 
and alternating current lamp } 
socket. The latter has a direct 
current ammeter with cord andj, 
clips for conveniently connec ting | 
to standard six-volt storage battery 
or four dry cells in series. 

Prices, Type A, $12.75; Type D, 
$10. 





AUTO MAKERS BUY SHEETS 
Pittsburgh, Oct. 24.—Automobile 
sumers of sheets and many 


leading makers are behind their 
‘orders. Implement manufacturers 





also active users of sheets. Price 
| of black sheets has been estab- 
|lished at a minimum of 3.15 cents. 
| One producer is quoting 3.25 cents 
jand a general advance to the 
higher figure is considered likely. 


DON NELL RETURNS 
Findlay, O., Oct. 24.—Returning 
this week from a six weeks’ ab- 
sence in Europe, J. C. Donnell, 
president of the Ohio Oil Company, 
said that bankers abroad: had re- 


jsoon start production 
| plant. 
‘articles which will be produced at 
|the plant has been shown in local 
‘stores and is attracting wide atten- 
| tion. 


| Main St., 
cross windshields 
| window demonstration and display | 


ithés territory 
| He has extended his line with the 


manufacturers are still heavy con- | 
of the 


and makers of metal furniture ‘ce | 


maker of auto accessories, will 
in its new 


A display of a score of 


WAYCROSS WIND- 
SHIELDS 

Worcestor, Mass., Oct: 
uncan & Goodell Company, 
-Worcester, featured Way- 


FEATURE 


D 


last week. 


NEW ACCESSORY 
Youngstown, O., Oct. 


STORE 
24.—An- 


;nouncement is made of the open- 
ling of W. 


B. Lewis Automobile 


Specializing Accessory Store. Mr. 


|Lewis is an automobile specialty 
having |; 


man of long experience, 
(distributed Gabriel snubbers in 
a number of years. 


opening of the new store to include 
many nationally known accessories. 


IN BANKRUPTCY 
East Hartford, Conn., Oct. 24.— 
William M. Saunders, Jr., automo- 
bile accessories, East Hartford, bas 
filed a voluntary petition in bank- 


|ruptey, with liabilities of $2,962.86 
jand assets of $12,907.38. 


TO MOVE BUSINESS 
Evansville, Ind., Oct. 
; Moutoux Auto and Machine Com- 
| pany will transfer its machine and 
repair shop, garage and accessory 


| department, January 1, from 1122- 


| 24 West Franklin St., to the B. I. 


Type A for alternating current and | Heldt garage building, 407 Wabash 
The | Ave., 


a two-story brick structure 
'it has purchased. The Heldt build- 
| ing will be remodeled for extensive | 
service peta ticsianmnanied 





Enterprise Sues 


To Protect Name: 


| Buffalo, N. Y., Oct. 24.—Suit has 
{ been neds in United States Dis- 


. 
| trict Court at Cleveland by the En-! 


terprise Oil Company, Inc., of Buf- 
falo, against a Cleveland company 
of the same name under the trade 
} mark laws of the United States. 

In its petition the Buffalo com- 
pany- states that it has been -en- 
gaged in he manufacture of oils 


,and greases since 1884 and has been 


selling its products under the trade 
mark of “Enterprise,” a copyright- 
ed trade name. 


NEW STORAGE TANKS 
LINDEN, N. J., Oct. 24 (U. T. P. 
S.).—Three storage tanks are be- 
ing added to the equipment of the 
Warner-Quinlan Company. Two 
of the tanks will cost $21,500 each 
and the third $9,866, according to 


a 





ported to him that the business sit- 
uation overseas contained many en- 
couraging aspects, 





the building permits which were 
granted this week by Building In- 
spector J, W. Kugler. 


24.—The , 
404, 


' 
in an extensive 


Heavy Accessory | 
Sales This Winter — . 
Seen by Wisconsin 


Milwaukee, Wis., Oct. 24.—Ac- 
cessory dealers in this territory are 
looking forward to the greatest 
season of the year during the 
{coming winter months. ~ Records 
|show that more new cars were sold 
in the state of Wisconsin since mid- 
summer than at any other similar 
| period, and with the rapidly in- 
creasing indications of a most 
| prosperous farm year a large share 
of the increased profits in the_rural 
| districts is expected to go into 
trimming up the car. The great- 
| est sales, according to early indica- 
tions, are in the lines of accessory 
necessities, such as bumpers, 
| chains, spotlights and those acces- 
sories which add considerable to 
the comfort and assurance of good 
riding. 





DUBUQUE, 

Dubuque, Ia., Oct. 24.—A de- 
mand for cold-weather auto equip- 
ment has been the principal feature 
in the local automobile accessory 
market during the past week, local 
dealers report. Chains have been 
the first commodity in which trad- 
ing has felt the stimulating influ- 
ences of cold, wet weather, with 
an occasional flurry of snow. 

Wet weather, which has pre- 
vailed during the past week, has 
had a detrimental effect upon rural 
roads in this section of the state, 
and cars which are used éxtensive- \ 
ly off of city paving are now using 
chains continuously. 

Side curtains and winter tops 
have also begun to move, and 
winter fronts for the protection 
of radiaters are also coming 
into demand, accessory dealers 
state. 


| Equipment News 


l NEW WELDING TORCH 

| Minneapolis, Minn., Oct. 24.— 
The United States Welding Com- 
pany, Inc., manufacturers of 
| Ps S. Oxy-Acetylene equipment, an- 
; nounces that it is now furnishing 
the trade with a welding torch 
;upon which its experts have 
worked for five years. According 
to officials of the company, the 
operator is enabled, with this 
torch, to adjust his flame in_ the 
morning and need not bother with 
it for the rest of the day. The 
welding flame is created through 
the pressure of the thumb upon a 
convenient button and the flame 
is extinguished in the same man- 
ner. A small pilot light is main- 
tained between operations. 


AIRPLANE CARBURETION 

Detroit, Mich., Oct. 24.—The 
Zenith-Detroit Corporation an- 
nounces that a complete installa- 
tion has been worked out for Hud- 
son cars, consisting of two 1% 
inch Zenith airplane carburetors 
and the necessary fittings. Ac- 
jcording to officials, the carbure- 
tion will increase Hudson mileage. 


1A. 





| 
| 
| 

















FORMAL OPENING 

| Utica, N. Y., Oct. 2 tica 
| Cycle and Supply Company, Inc., 
|announces that it is making ar- 
rangements for a combined open 
house and formal opening and 
|demonstration- of garage equip- 
ment on October 27 and 28. It has 
arranged a Model garage on the 
lessend floor of its building for the 
demonstration of equipment. 


a 


| NEW BOSC H SPARK PLUG 

Springfield, Mass., Oct. 24.—Sev- 
eral improved types of spark plugs 
have recently been announced by 
the American Bosch Magneto Cor- 
poration as additions to their line 
of spark plugs. Of interest is the 
new two-piece type, P-115 plyg, 
which has been especially designed 
for Ford motors, particularly for 
the heavy service of trucks and 
tractors. While several features of 
the new plug particularly recom- 
mend it for heavy duty, it is equal- 
ly well suited for Ford passenger 
ears, Bosch officials claim. - 

One of the outstanding features 
of the new Bosch plug is that it is 
of the two-piece or separable con- 
struction, permitting the insulator 
to be taken out and the plug thor- 
oughly cleaned. 








i > 


t 
‘ 
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Test Tinted Bulbs 
To Do Away With © 
Headlight Dazzle 


* 





Soft Seat 





| 
| 





ONDON, Oct. 24 (U. T. 


5 


Motor Users’ Association, E. 


' §. Shrapnell-Smith, has been 


peetiaitt 


investigating the possibilities 
of tinted bulbs to prevent 
dazzling headlights. He has 
been working under the di- 


rection of the National Coun- | 


cil of the Commercial Motor 
Users’ Association. 

Mr. Shrapnell-Smith, 
at one time editor of the 
mercial Motor and is now 
tor of several important transport | 
undertakings, has just given a/| 
demonstration of his investigations | 
before a representative gathering | 
of motor experts and others, in-| 
cluding the secretary for the Home 
Department of the British govern-| 
ment. 

He pointed_out that although 
it was urged in official circies 
that a forward = illumination 
range of 300 feet should be re- 
garded as a maximum for the 
headlights of any automobile 
very many owners. had cars fit- 
ted with headlights having 
ranges of projection § varying 
from 400 to 600 feet, and this 
indiscriminate use of these necd- 
lessly powerful lights was a scri- 
ous danger to all road users. 

Mr. Shrapnell-Smith held that 
one tint. or method of working at 


was 
(fom- 
direc- | 


who 


present held the field exclusively, | 


but, he believed, yellow or cobalt 
blue gave the best results in filter- 
ing out the red: rays, and cobalt 
blue, when properly applied, gave 
the nearest approach to true day- 
light. Clear yellow or blue glass 
only elimimates dazzle attributable 
to light radiating from a white-hot 
filament, he says, and a slight de- 
gree of opacity on or in the wall 


of the bulb is needed to eliminate | 


of the filament. 
of the filment. 

Modification on these lines, he 
held, would be comparatively in- 
expensive, and the incorporation 
of the pigment in conjunction 
with the required degree of 
opacity in the wall of the bulb 
is, it is held, more likely to prove 
satisfactory than dipping or 
spraying the bulb. The tinted 
bulb, it was stated, was well 
adapted to piercing fog, 


SALESMEN HEAR TALKS | 


| 


ON VALUE OF ADVERTISING 


Boston, Oct. 24 (U. T. P. S.).—}| 
The sales force of the Wetmore 
Savage Automotive Equipment 
Company, local distributor of the 
products. of the Indian Refining 
Company, refiners of Havoline oils, 
were guests of J. Irving Hornbeck, 
New England representative of the 
refiners, at a dinner in the West- 
minster last week. 

E. W. Littlefield, sales manager 
for Wetmore Savage, was toast- 
master and introduced Mr. Horn- 
beck who, in turn, presented |! 
Franklin L. Miller of the Curtis 
Publishing Company. Mr. Horn- 
beck in his talk stretched the im- 
portance of advertising and told of 
the helpful suggestions he had re- 
ceived from Mr. Miller and then 
introduced the latter, who pointed 
out to his auditors the great help 
that national advertising cam- |! 
paigns render to the salesmen call- 
ing upon retail trade. 


OLIVER F. TRANSUE 
DIES IN CLEVELAND 


Alliance, O., Oct. 24.—Oliver F. 
Transue, 58, president of the Tran- 
sue-Williams Steel Forgings Cor- 
poration, died in Lakeside Hospital, 
Cleveland, this week. 

Mr. Transue, of Alliance’s 
most prominent men, was also pres- 
ident of the Buckeye Jack Com- 
pany. 

The Transue-Williams plant 
manufactures axles and other au- | 
tomobile accessories, while the! 
Buckeye’ jack is: standard equip- 
ment in a number of automobiles., 


one 


P. S.).—The president | 
of the British Commercial | 


| sal 
I 


| interest 


} 





| an 





} 


es comfortable seat was dis- | 
played at the recent Olympia | 
motor Show held in London. It | 
is the new Jose air cushioned | 
seat to be used for the comfort | 
of the extra passenger. 
This was only one of the hun- | 
dreds of new designs and novcl- | 
ties featured at the show. 





HUGE PARKING 
~ GARAGE OPENED 


Ios Angeles, Cal., Oct. 24.—Auto 

the new parking 
located on Hope Street 
Streets 


,;Center, 
home 

tween Seventh and Eighth 
new $500,000 
| building, was filled to capacity two 


motor 


be- 


jin its nine-story 
; weeks after its doors were opened, 
|according to Roy Meade, general 
imanager of the place. 

| This new parking emporium 
; reported to be one of the most up- 
;to-the-minute parking plants in the 
West. In addition to parking 
ispace the building contains a 


is 


and polishing, and 


departments. 


‘ing 
; tire 
nol 


accessory 


SOLD AND RESOLD 
CAMDEN, N. J., Oct. 24 (U. T. 
P 
located at the intersection of Kings 
| Highway 
| Audubon, was recently sold 
in quick succession at an increase 
|of $75,000 in price for the second 
|sale. Names were not revealed in 
{the transactions, which started 
; when E. R. Ely of the L. R. 
| Tucker firm negotiated the first; 
e. Immediately it was resold to; 
Philadelphia syndicate, which 
will operate the garage. The first | 
sale price was $150,000, while the! 
rext was $225,000. | 
NEW MANAGEMENT | 
Evanston, Wyo., Oct. 24 (U. T.! 
S.). —J. H. Race has sold his| 
in the Rock Mountain| 
Garage in Evanston to C. W. Stage- | 
man, who will be assisted in the 
management by Alex Engstrum. 
Race has managed this garage for | 
tne pust eleven years and _ will 


Zz 


‘make his future home in Portland, | 


Ore. 
BUYS GARAGE 

tock Island, Hil., Oct. 24.—Rob- 
ert Galbraith, garage operator, has 
purchased the two-story garage at 
1818 4th Ave., recently completed 
and under lease to him, from Wil- 
liam R. Wells, builder, for $75,000 
The building is said to be the finest 
garage in the city. 


TALK ON OIL 


WORCESTER, MASS., Oct. 24. 
Representative of the Vacuum Oil 


' Company gave a talk, supported by 


charts, test data ‘and pictures on 
automotive constbuction, operation 
and lubrication, before members 
of the Worcester County Purchas- 
ing Agents’ Association at the 
Square and Compass Club, Main 
Street, last week. 

BUYS OUT MURRAY OL, 
Poplar Bluff, Mo., Oct. 24 
Miltén Oil Company of Sedalia, 
Mo.,.has bought the Murray Oil 
Company of Poplar Bluff and 
plans to open a wholesale business 
here. The Milton Company owns. 
oil stations in Missouri and me) 


‘ois, i 


| made 


| week. 


re- | 
|pair department, lubrication, wash- | 


S.).—The White Horse Garage. | 


and White Horse Pike, | 
twice | 


VO RADIATOR GLYCERINE, 
NEW PROCTER & GAMBLE 
ANTI-FREEZE COMPOUND 


Cincinnati, O., Oct. 
tilled 


that 
of 


proper 
pound 
United 


in full 
States 


j ards’ definition of an adequate ra- 
diator anti-freeze substance. | | 


According 
company, the 


or 


MEXICAN OIL ¢ 
Oct. 


Tampico, 
of light and 
Mexico in 
averaged 


9n9o 
<9, 


crease of 6,000 over the preceding 


Light 
4,557 
daily; 
1,143 
daily 


heavy 
barrels 


ENLARGES SERVICE 


Milwaukee, 
say McMillan 
larged the 
filling stations 


radiator glycerine, 
freezing compound, is now being 
| marketed by Procter & Gamble un- | 
| der the name of Ivo. 
| claims 

qualities 
glycerine reduced 
mixture 


pure 


suitable 
| make of truck 
| evaporative, requires 
season, has no harmful effect 
\ithe metallic parts of the radiator 


| motor rubber 


week 


barrels, 


, averaging 


service 





Perfect Process 


For Extraction 
Of Lead Oxide 





|N ew Accessories 
TIFFANY COWL LAMPS 





i ae ae 
24.—A 
an 


dis- 
anti- 





The company | 
properties and! 
yellow distilled | 
with water in aj} 
produce a com-|} 
with the 
Stand- 


Boston, Mass., Oct. 24 (U. T. P. 
S.)—The Oil Company, 
chemists, have perfected a process 
for the recovery of litharge, or 
lead ; used by 
“swectening”’ 


the 





Beacon 


conformity 


Bureau of oxide, a themical 


An addition to the line’ of the] most refiners in 


Company, 
KL-2 
shell, | 

and a | 


gasoline, particularly useful when 
handling cracked distillates, it is 


Manufacturing 
N. Ju Model 


lamp. It steel 
and car. It is non- 


anfP x | black enamel 
one filling per} ; . : 
polished aluminum bezel. 
| 


upon 

| It is 2% inches in diameter, 
depth of 1% 
treme length of 3% 


to of the| Tiffany 
preparation has been 


for every 


officials 
Newark, is the 
announced, 

As a 


experiment 


known | cowl has a 


with finish result of eight months of 


with the new process, 


has | which has worked with entire sat- 


an ex 


A hol- 


hese connections, | inches and 


. hy isfaction, according to company of- 


inches. ficials, the company has 


organ- 
, OUTPUT GAINS) low bolt conceals the wire. lized a subsidiary will 

be known as the Litharge Recovery 
The of the 


concern will be to license the 


concern that 
| The lamp takes a 2 candle power 
bulb, 
A 

washers 


24.—Production 
heavy crude oil in 
ended October 17 


143 barrels daily, in-| : 
terminal, 


contact one of which is fur- ! Corporation, purpose 


nished. 30-inch pigtail, with | new 


and nut, also! process to other refiners and to 
] 


is ac- | install the necessary equipment for 
complished by merely drilling a j its operation in plants of other re- 
i . | finers. 
| 7-16 hole to accommodate the hol- | , 

The successful experiments were 
at the big Beacon Oil Com- 
plant in Everett, near this 


oi} output increased; Comes with it. Installation 


averaging 80,000 
output increased 
173,143 


oil ‘ 

| low stud bolt, | made 

The lamps are sold in pairs, one} pany’s 
carrying a red jewel on the side city. Millions of pounds of litharge 

Lind-|and the other carrying a green one. | wre used by the country’s re- 

en-| Each pair packed in indi-'| finers in treating gasoline and ker- 

its | vidual carton. osene. The price at present is 
Price $2.75. }around 12 cents a pound. 


Oct. 24.—The now 
Company has 
offered at 


is an 


In the new Hupmobile Six 
the finest possible six 
performance has come 
down from the realm of 
much higher cost. 


This car makes the Hupmobile 
franchise even more valuable 
than heretofore. 


The New 
mo 


Hu 
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DEALERS. DISCUSS 
SALARY QUESTION 


Sensiment Obtained in| 
Indiana and New 


York Cities 





This is the first of. a series of 
articles regarding the opinion 
of automobile dealers on the 
subject salesmen's salaries, 
bonus systems and sales con- 
tests. 


of 





VANSVILLE, 
24,.—Suiting the re- 
muneration to _ individual 
ability seems to be the con- 
trolling policy of dealers here 
as regards the question of 
automobile salesmen’s sala-| 
ries. It takes many forms, as 
outlined in interviews with | 
leading distributors and! 
dealers. 
In the wholesale field one dis- 
tributor pays his men on a straight 
salary basis, while another prefers , 
the commission basis only. 


Ind., Oct. 


: s ! 
More variety is offered in the re- | 


tail field. Four dealers believe in 
the ground that the regular salary} 
“pays his expenses, and the com- | 
mission keeps him alive.” 
leading dealers have three systems 
in vogue to meet individual condi- | 
tions, paying some men a straight | 
salary, others salary and commis- | 
sion, and others commission only. 
The straight commission basis 
seems to be the most preferred, | 
as the salesman working accord- | 
ing to this system receives a | 
higher return when he is able | 
to sell. Four of the leading 
agencies follow this method ecx- 
clusively, ranking the salesman 
’ of worth to his organization, in 
so far as he can bring in sales 
return. Other dealers, pfefer- ; 
ring the salary and commission | 
system of payment, reason that 
the salesman assured of being 
abiec to meet his running expenses 
through a reasonable salary is 
removed of anxiety, and can cn- 
ter with more zest into the 
Of the 
four favor the 
sion, two salary 


| 
| 


straight 
and commission, 
with one favoring salary, salary; 
and commission or commission 
only, according to individuals. 

All dealers favor the exclusive 
prospects list, which may be held 
by the salesmen from periods of 
from fifteen to thirty days, to be 
then turned over to the sales man- 
ager’s attentidn Zoning is not 
practiced any dealers here. 

Most dealers favor the bonus; 
system, two dealers offering a 
monthly as well as a yearly bonus. 
The result is generally said 
satisfactory and productive of a 
better spirit of co-operation, as it} 
affects both sales and office depart-| 
ments. Six dealers consider 
sales contests productive 
great benefit in sales, 
the most optimistic, who conduct 
weekly contests, to those of 
conservative attitude, who see n| 
the contest a good thing it! 
staged about once a-month. |: 


by 


to ve 


the | 
of a 
ranging from | 


as 


mone 


sales 


PAYS STRAIGHT COMMISSION 

Buffalo, N. Y., Oct. 24.—The 
Hi. Baker Corporation, 
distributor 


Edward 
Chrysler 
its salesmen on a 
mission basis. 

‘Any man _ that 
enough to meet our selling require- 
ments will make plenty of money 
on the straight commission basis,” 
Mr. Baker says. “We have no de- 
sire to encourage the lounge lizard 
type of salesman.” 

Mr. Baker has tried various meth- 
ods of compensating salesmen, and 
finds that the straight commission 
basis gets thea best results and 
proves most profitable for the 
salesman in the long run. It is a 
continual incentive for him to keep 
on his toes and earn more and! 
more money for himself. 

Of course, there are occasional 
exceptions to this rule. Some- 


here, pays 


straight com- 


ambitious 


is 


'Department of Commerce has re- 
the salary and commission idea on- 


ienvoys requests for American 
Two} | 


|the Dutch West Indies for the sale ; 
jof buses 


| fidential 


jest district office of the Bureau of 


| til 
work. 
eight dealers interviewed | 
commis- | 


| Baker 
| spring delivery, 
! deposit. 


| These 
| to the 


| main office. 


| pect, 


| is given the prospect. 














NE OF THE NEW TYPE OF BUSES now being operated in Nor- 
folk by the Virginian Railway and Power Company. They were 
glesigned by R. G. Edgerton, local Reo distributor, in acc ordance with 
the company’s specifications. The vehicle will carry twenty-one 


passengers, with a special compartment for colored passengers. 


| 














Faber Ph rt 


U.S. Automotive Products 
Desired i in Other Lands 


A. D. N, Washington Bureau; sion of 
D. C., Oct. 24.— jion. 
of the earth the | 


Special from the department in Washing- 
Washington, 

the PURCHASES 
The list follews:— 
trade China — 17409, tires, 

j fabric, low priced. 
auto- | Egy pt—17410, tires, automobiles, 
past | 


From ends 


cord 


ceived through United States 


‘motive products during the 
week. For Palestine , tire accessories, 
; wants balloon tires and,tubes, bat- France—17416, 
; horsepower, 

teries and battery charging sets,; Germany 17413, 
while there opportunity in | threshing engines, 
chines; 174908, 
sories; 17411, 
flashlights, 
automobile. 
Dutch West Indies—17421, 
buses and motor trucks, 


instance, 
tractors of 


low priced. 


is an 
automobile acces- 
automobiles; 17441, 


and trucks. : ~ : 
electrical; 17,408, tires, 


The numbers prefixed to the in- | 
quiries listed below refer to con- auto 


information which may low 
be obtained by manufacturers and | priced. . 
exporters by applying to the near- | Java tire 
| biles. 
Domestic and Foreign Commerce | Mexico 17420, trucks, 
of the Department of Commerce | trailers, to operate by gas oil. 
or direct to the automotive divi- | Palestine—17470, batteries 
— —} battery charging sets; 17470, 
automobile, balloon and tubes. 
Panama—17443F petroleum 
other products. 
AGENCIES 
17425, 


17422, rims, 


with 


and 





during a dull scason, the Baker 
company makes arrangements to 
take care of him financially un- 
the car selling season rolls 
around again, but in all such 
cases only seasoned men with the 
best of reputation are taken on, 
so that the arrangement almost 
invariably works out well. 


and 


Argentina 
accessories 
Australia 


cessories 


automobile 


- 17418, 
inobiles 
1745 


Belgium 
17427, aut 
Canada 





winter season, the} 
take orders for] 
which require $100 | “© 
cases, the sales- 
to retain half 
to be applied 


During the 


»6, iutomobile 
salesmen 4 bile 
ssories 

England 17417. 
cessories; 17423, 


and 


In such automobile ac- 
men are permitted 
of the deposit money 
against their eventual commis 
are the only two exceptions 


straisht commission 


. 
specialties; 


117 


17417, tires, 
soda fountain 


sories 
automobile 17 
lipment 


Germany 17 


sion 
eqt 
machine tools 
and special machinery for automo- 
bile manufacturing 

Copies of trade lists of importers 
and dealers in automotive products 
in six foreign countries may be ob- 
tained by writing direct the 
Commercial Intelligence division, 
Department of Commerce, making 
reference to the file numbers 
shown below: 

LA, 27,007, 
21,003, 


irrange- 376, 
ment 

The Baker 
salesmen exclusive 
prospect list for a period of fifteen | 
days. This also applies to all city 
dealers. City dealers are required 
to list their prospects. with the} 
In case both a sales-! 
and dealer list the same pros- 
the fifteen days rights go to 
the first one in. To obtain an ex- 
tension of the fifteen days rights, 
the salesman or dealer must make | 
a standard report to neerten ss 
at the end of the period If no 
report is made, another salesman 


corporation allows its 
rights any | 


Lo 


to 


man 


D 
India; 
EUR., 
D. Mexico; 


Nicaragua; 
EUR., 4,006, B. 
3,015, C. France; 
BE., 2.025 


EB. 
Germany; 
LA, 30,002, 
Cc. England 


‘STANDARD MOTOR TRUCK 
BUILDS SERVICE STATION 


D. N., Detroit Bureau. 
24.—The Standard 
Company has 
station 
directly 


There are no limits to the 
territory allowed a Baker repre- 
sentative. The reason for this, 
Mr. Baker says, is that he once 
tried the limted territory idea 
out and it failed to work well. 
A city dealer. for example, may 
have a very good friend who is 
his prospect living right next to 
another city dealer, or the same 
may apply to a salesman. 

Mr. 


A. 
Oct. 


Special From 
Detroit, 

| Motor 

completed service 

1080 Ave., 

| across from the present plant. 

and 


Truck just | 


its new 


at Bellevue 
service station is a brick 
| building with 12,000 
|of floor space and equipped 
service all makes of trucks. 

Modern lighting includes a 


Baker is not strong for 
bonuses, although he uses them oc- 
casionally when it is especially de- 
sired to inspire competition among 
the sales force. Sales contests put 
on from factory by the Chrysler 
Company apply of course to local | 
distributors everywhere, and at the | 
present time Mr. Baker is running |} 
a localized sales contest in which } 
he is offering a fine radio set, gold | 
watch, fountain pens and gold | 


throughout the building. 
of the company say 
pansion of plant facilities, 
ing the erection of 
building, 





times, when a man is taken on 


by the Chrysler Company. | truck introduced this year, 


Yi | of 


and 


tsolid rubber tires for trucks and 
ten 


tractors, 
mowing ma- | 
! 


automo- | 


tires | 


automobile 
ac- 
automobiles; | 


ac-| 


automebile acces- | 


FE, | 


The 
steel 


square feet | 
to 


roof 
|of glass and steel and white walls 
Officials 
that the ex- 
involyv- 
the service 
was made necessary by 
increased production of the Fisher 
prizes in addition to those offered | fast freight truck, a 1%-ton speed 


| Cal. Gas Bill 
For Autos, Trucks 
| In’24Was$1, 500,000 


Oct. 24.—Auto and 
operating over 
highways of €alifornia last 
transported 29,662,908 passengers 
j; and hauled 659,8°4 tons of freight, 
reports here show. In 1923 the 
uumber of passengers carried was 
jlarger by almost 8,500,000 than in 
1922. In- 1924 the increase over 
1925 was 460,855. The gasoline 
bill for all the concerns reporting 


was in excess of $1,500,000. 


Fresno, € ‘al., 
truck lines 








NEW LONDON CABS 
London, Oct. 24 (U. T. P. 
The possibility of the introduction 
two-seater taxicabs on London 
sireets is being viewed unfavorably 
|} by the Taxi Owner-Driveérs’ Asso- 
|ciation. The fares of the four- 
seaters at present in use will be 
| reduced per cent. to come into 
| line with the two-seater tariff, and 
| it expected the greater accom- 
modation of the four-seater 
keep the support of the public. 


S.).- 


9 
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PASSAIC BUS REVENUE 

Passaic, N. J., Oct. 24.—In a re- 
port to the Passaic city Board of 
Commissioners today Peter J. Gal- 
lagher, supervisor of buses in Pas- 
saic, showed'that 130 buses were 
| operating in and through the city 
during the month of September 
and that the revenue for the city 
amounted to $2,307.69. 


BUS REGULATION 

Dubuque, Ia., Oct. 24.—Regwla- 
tion of motor buses as eommon 
carriers by the same authority by 
| which railroads are regulated was 
urged here in an interview by S. G. 
Creswick, commissioner of the Du- 
buque Shippers’ Association, in 
which he declared that motor 
buses as carriers of- freight and 
passengers are bound to become 
increasingly important in the com- 
| mercial scheme of the nation. He 
;stated that proper regulation of 
motor buses by the Interstate Com- 
'merce Commission in interstate 
commerce and by state railroad 
{commissions in. intrastate com- 
|merce would prevent “fly-by-night”’ 
‘concerns from carrying on rate- 
| cutting practices, to the detriment 
of the railroads, and would, at the 
;same time, prevent the railroads 
from carrying on any but fair 
|} methods in competing with the 
reputable bus lines 


BUSES IN FLORIDA 
Tallahassee, Fila., Oct 
‘Countless communications 
jevery part of the state are 
|}up on the desk of Capt. R. 
assistant controller regarding the 
scheduled establishment of bus 
'lines in the state, mostly inquiring 
jas to taxes, fees and necessary pro- 
| cedure, thus evidencing the phe- 
'nomenal growth of the bus business 
lthroughout Florida. 


24.— 
from 
piling 
A. Gray, 


BUY NEW BUSES 

Portland, Ore., Oct. 24 (By U. 
IT. P. §..—The Northwestern 
Transportation, which operates 
buses from  Kelso-Longview to 
Olympia, Wash., and the Camas 
Stage -Company operating from 
Kelso, Wash., to Portland, Ore., 
have ordered new equipment and 
will increase from tneir_ service. 
The Camas company has _ con- 
tracted for six 22-passenger de luxe 
stages to be delivered January 1, 
1926, and at that time the serv- 
ice will be -increased from ten 
'round trips daily to an hourly 


schedule. 





MEXICAN CITY PLANS 
BUYING 50 MOTOR BUSES 


| Special from a® D. N. Washington Bureau 

Washington, D. C., Oct. 24.—-One 
of the larger Mexican cities is con- 
templating the purchase of between 
forty and fifty motor buses. These 
buses are to be used in the place 
of street railway lines, which are 
now being removed. 

Interested manufacturers may 
obtain further inforntation by 
communicating with Irving H. Tay- 
lor, acting chief of the automotive 
division of the Department of 
Commerce. 





ethe 
year | 


will | 





| 
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STANDARD SIZES 
_-NEEDIN (BALLOONS/ 


Majority Dealers Hold 
Reduction Would 
Help Much 


ANSAS CITY, Oct. 24.— 
Standardization of bal- 


‘loon tires was described as a 


| Company 


; 





virtual necessity by Kansas 


| City tire dealers, speaking on 


| Bus Activi ties | 


| turers to work to that end. 


the proposal of tire manufac- 


Q. R. Miner of the M. & T. 
that the move 
was one of vital importance to tke 


tire dealers. 


Tire 
asserted 


The many sizes in 
works a hardship on both 
the small and large dealer alike,” 
he said. 


J. E. Schneider, manager of 
the Westport Tire Company, was 
another who sces the urgent need 
for standardization of balloon 
Sizes. “It is the only practical 
thing to do,” he declared, “All 
dealers are not located where 
they can secure odd sizes readily. 
A few standard sizes will aid 
dealers in giving the public bet- 
ter service.” 

M. Rubenstein of the Broadway 

Tire Company also favors stand- 
ardization. 


, Officers of the Cashen Tire 
Company were skeptical of the 
success of jhe standardization 
Program, but see in the plan a 
big advantage to the dealers. 
“Motor car manufacturers de- 
mand certain tire specifications 
—and get it,” one official said. 
“If one tire manufacturer won't 
make the tire, another will, so 
the motor car manufacturers 
must be included in any stand- 
ardization program.” 

Other dealers interviewed gave 
their hearty approval to any pro- 
gram that would reduce balloon 
tire sizes to a minimum, 


balloon 


DUBUQUE 

Dubuque, Ia., Oct. 24.—Stand- 
ardization of balloon tires is pre- 
dicted as a development of the 
near future im the tire industry, 
in the opinion of J. J. Ott, presi- 
dent of the Ott Rubber Company. 
He stated that it will be a de- 
velopment which will be wel- 
comed by all tire manufacturers 
and deaters. 


Local ‘dealers also favor the 
standardization of balloon tire sizes 
as an aid to their reducing the in- 
vestment in tire stocks without in- 
terfering with the_service to their 
patrons. 


EVANSVILLE 

Evansvile, Ind., Oct: 24.—While 
Evansville tire distributors would 
welcome the standardization of bal- 
loon tire sizes, few regard it as 
probable in the near future, accord- 
ing to expression from several lead- 
ink tire dealers here. 


“While it would be a mighty 
fine thing, I do not expect to sec 
anything develop this year,’’ was 
the opinion voiced by a leading 
distributor. “While it would be 
the best thing that ever happened 
for the dealer, it is entirely up 
to the manufacturer, as the tire 
maker can always adjust sizes 
to existing requirements,” was 
another’s opinion. Six leading 
distributors of standard tires be- 
lieve there are entirely too many 
sizes required at present for the 
average dealcr’s stock, and that 
the standardization policy would 
give him a greater grasp of his 
trade requirements, as well as 
greatly simplifying bookkeeping, 
and promoting greater case in 
handling. 


SALE Is APPROVED 

Indianapolis, Ind., Oct. 22.—The 
Public Service Commission has ap- 
proved the sale by the Northern 
Indiana Bus Company to the Indi- 
ana Service Corporation of certifi- 
cates and equipment for two moior 
bus routes. The routes are in op- 
eration between Fort Wayne and 
Angola, | 


ta 
. 


a 


* 
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— OCTOBER’S TIRE 
~ BUSINESS AHEAD 
OF THAT IN 1924 


EDAR RAPIDS, Ia., Oct. 
24.—The tire situation 

in this locality is stiffening 
rapidly, due to the excessive 


wear of three weeks of hard 
travel during the period when 
the local roads were almost 
impassable. 

That and the coming of cvlder 
weather have increased the demand 
all along the line, but particularly 
in the high pressure pneumatics 
and balloon types in Ford sizes, is 
the opinion of Carl Multhauf of 
the Multhauf Tire Service. He is 
heartily in favor of the standardi- 
zation of balloon tire sizes. Present 
conditions require too great a range 
of stock. 

Sherman Freeman of the Radec 
Motor Tire Company feels that 
there would be a stabilizing of the 
market through a standardization 
of balloon tire sizes. 

New tire business for the early 
faH is just swinging into its own 
at the West Side Tire Exchange, 
according to the report .of J, L. 
Wachal. Balloon tire sizes must be 
standardized before the buying 
_public will consider them seriously, 

‘ he believes. 

The local demand is about equal- 
ly divided between high pressure 
pneumatics and balloon types. 

EVANSVILLE 

Evansville, Ind., Oct. 24.— 
Most local dealers say business 
at this season is ahead of last 
year by 20 to 200 per cent. High 
pressure tires are in greater de- 
mand, ranging from 50 to 90 per 
cent. on all makes represented. 

Smaller sizes show best sales. 

Tubes were said to have kept 
pace with tire sales. Stocks gen- 
érally' are lower, owing to extra 
demand of the week, distribu- 
tors reporting decrease of from 

20 to 50 per cent. The outlook 

for the fall market is regarded 

generally as good. 
MINNEAPOLIS 

Minneapolis, Oct. 24. Jack 
Frost put a crimp in tire and tube 
sales this week in this territory, 
a survey of dealers shows, and as 
a result total sales for the week 
slumped below last week’s. 

Nevertheless the month's busi- 
ness is held well above the rec- 
ord for October, 1924, and dealers 
generally agree with the Dia- 
mond Tire Sales Company re- 
port that there is a better pros- 
pect for late fall and winter 
business this year than there 
was last year. The Diamond 
Tire and Sales Company reports 
that balloon tires constitute ap- 
proximately one-third of the 
sales while with other compa- 
nies the demand has amounted 
to 40 per cent. 

Virtually all tire dealers have 
rather heavy stocks for this time 
of the year, having laid in heavy 
stocks previous to price increases. 

AKRON 

Akron, O., Oct. 24.—Alihough 
October is ordinarily a month in 
which tire sales drop off, yet in 
Akron at least, this month in the 
first two weeks shows an increase 
over September business in most 
eases. This is attributed by the 
dealers to the recent tire increase 
which went into effect last Sat- 
urday, as many people as pos- 
sible taking advantage of the 
day’s grace just before the raise 
came. In fact, Fred Cook of the 
Cook Brothers Tire Sales, Good- 
year dealers, declared that his 
October business was already 
twice that of September in the 
first seventeen days of this 
month. 

Ray Purviance of the Ceylon Tire 
Company, general dealer, believes 
that balloons must soon be stan- 
dardized. He believes their business 
will approximate a 50 per cent. 
gain over that of last year in total 
volume. 

The abandonment of spring dat- 
ing will give the dealers the incen- 








Oji 5 VOE > 
~ L ° - 
KELLY SALES GOOD 
Buffalo, Oct. 24 (U. T. P. S.).— 
The Latrobe-Lafferty Company of 
25 Barker St., local distributor for 
Kelly-Springfield tires, announces 
that it is carrying the largest 
stock since the corporation has 
been organized, and that the recent 
price rises have caused a great 
advance in the sale of Kellys in 
Buffalo. 





IN NEW LOCATION 
Decatar, Tll., Oct. 24.—The Hyde 
Brothers’ Service Tire Company, 
250 West Wood St., has moved 
across the street to the armory, 
251 West Wood St., and will open 
in the new location November 1. 
The new store provides larger 
quarters to handle its increasing 
business. In addition to the tire 
supplies and service the firm gives 
general garage service and repair- 





ing. 
\ 


NEW DISTRIBUTORS 
Portland, Ore., Oct. 24 (U. T. Pp. | 
S.).—Announcement is made by! 
the Columbia Tire Corporation, of 
this city, of new distributors, Ford- | 
ney-Bowman-Wreisner, Inc., to, 
handle C. T. C. tires in Portland, 
Ore., and Multnomah County. 


STOKES VISITS TRENTON 
Trenton, Oct. 24.—J. Oliver 
Stokes, treasurer of the Joseph 


Stokes Rubber Company here, and. 


Mrs. Stokes of Santa Monica, Cad., 
are visiting in Trenton after a long 
absence. The Stokeses removed to 
California some time ago. Mr. 
Stokes keeps in close touch with 
his Trenton interests. 


INTEREST PURCHASED 

Waco, Tex., Oct. 24.—L. L. 
Crouch has purchased the interest 
formerly held by P. M. Fannin in 
the tire firm of Crouch & Fannin} 
here, and the business hereafter 
will be known as Crouch’s Tire 
Company. India tires are dis- | 
tributed by the 
does both a whilesale and 
business. 


WACO DISTRIBUTOR 
Waco, Tex., Oct. 22.—Distribu- 


tion of United States tires in Waco} 


and throughout central Texas has 


been assumed by the United States | 


Tire Company, a _ local 
doing a wholesale 
Formerly distribution of these 
tires was made by the Bacon-New- 


man company, 


concern, 


GOODYEAR ELECTION 

Okron. O., Oct. 24.—Goodyear 
employees who were chosen mem- 
bers of the Seventh Industrial As- 
sembly will take the oath of office 
on November 2. Many contests 
were very close, and were decided 
upon a mere handful of votes. 
Members of the Sixth Assembly 
fared well at the hands of the 
voters. Out of the thirty-four who 
were seeking re-election to the 


| Seventh Assembly, twenty-six were 
| chosen. 


The Senate especially will 
be made up almost entirely of old | 
men. 


tive to push their sales harder, 
Cook believes. 





DAVENPORT 

Davenport, Ia., Oct. 24.—Some 
dealers here say that the ad- 
vances in tires have opened the 
door to mail order houses and 
created a competitive condition 
that has cut in to some extent on 
their regular trade, but on the 
whole tire sales are equal to mid- 
October demands of last year. If 
anything the number has _ in- 
creased, a reflection of the high- 
er car registration in the state, 

where the auto distribution is 
one to every four and a half of 
population. 

“Inner tube business is holding | 
up better than ever,” said H. J. 
Horst of Horst & Wilkinson, tire 
and accessory dealers and jobbers, 
“Since {ff advance in price our vul- | 
ecanizing department has rapidly | 
expanded.”’ 

Replacement of balloon tires has | 
not yet strengthened this business 
to a marked degree, Fred J. Barr 
of the Fred J. Barr Company, op- 
erating a string of Iowa accessory 
houses, reported. Heavy pneuma-; 
tics continue to maintain their lead | 
in local sales. ‘ 


concern, which | 
a retail | 


business only, ! 


RUBBER ASSN. OF AMERICA 
PUBLISHES RADIO BOOKLET 


New York, Oct. 24.—Announce- 
ment is made here by the Hard 
Rubber Manufacturers’ Division, 
Rubber Association of America, 
Inc., of a new radio booklet which 
the company has just published 
and.is placing on the market. The 
publication, containing forty-eight 
pages, is called: “Radio Sets That 
Jack and Dad Built—and How They 
Built Them.” It was written by 
M. B. Sleeper, editor of Radio En- 
gineering. Five standard ‘“hook- 
ups” are described and illustrated. 
The book can be purchased for 25 
cents from the association or radio 
dealers. 





BUSINESS INCREASES 
Spokane, Wash., Oct. 24.—Inland 
Petroleum Corporation, distribu- 
tors of General Petroleum prod- 
ucts, announce an increase of busi- 


en 


ness of about 50 per cent. during 


Dealers Reporting 
Tire Price Boost 


Greenville, S. C., Oct. 24.—A 20 
per cent. increase in the price of 
automobile tires and tubes has been 
put into effect here by dealers. A 
like increase was announced by 
dealers at Anderson and Spartan- 
burg. 

EVANSVILLE 

Evansville, Ind., Oct. 24.—Owing 
to price advances of from 10 to 20 
per cent. in tires effectvie Saturday, 
the Evansville market, according to 
five of the ten leading distributors 
reporting, took a jump for the week 
ended October 17. The grand total 
of sales reported was $37,500. 

Goodrich, Fisk, Goodyear, General 
| Cord, Lee, Mansfield, Firestone and 
Badger announced advances. of 
from 10 to 20 per cent. Others 





were expecting notice of price ad- 
| vances soon. 





CONVERSE RUBBER CO. OF 
MALDEN ON FULL TIME 


Maiden, Mass., Oct. 24 (U. T. P. 
S.).—The Converse Rubber Com- 
pany has started on full time in all 
departments of their big plant here, 
after several months in which these 
departments were on part time. 
Most of this was a five days a week 
schedule. President M. M. Con- 
verse states that business is picking 
up and that is the reason for the 
full time. announcement. He looks 
forward to a long period of good 
business that will keep the plant 
running on the full time schedule 
and perhaps some overtime. 


ANNOUNCE NEW MODEL 

London, -Oct. 24 (U. T. P. 8.).— 
James ‘W. Beeby, managing direc- 
tor of Straker-Squire, Ltd., states 
that the first of the new model 
small Straker-Squire autos have 
just been completed. 











in the automotive field. 
the latest and up-to-date 
and specifications. 


honest. 


With hundreds 
throughout the 


welfare. 
scattered 


of 


sion of the whole automotive 
motive Daily News can 
you news that is reliable and 


The Automotive Daily News, the indus- 
try’s new and only daily newspaper, 
affords its readers immediate news ser- 
vice relative to every line of endeavor 


Accessory, tire and 


“The Automotive Industry’s 
New Right Hand Man” 


Thus the Automotive Daily Ne 
by hundreds of leaders in the automotive field. 
This newspaper has no axe to grind and its 
editorial policies are unbiased and absolutely 
It supports and advances the. industry 
as a whole—working with all agencies for its 


country and con- 
ducted by national authorities in every divi- 


und 


You Owe it to Yourself, Your Business, 

to Keep Abreast of the March of 

Events in the Automotive Industry 
by Reading the 


Automotive Baily News 


How important is your business? 
highest possible business accomplishment it is essential that 
you know all about the affairs concerning your industry and 
you should know them today, not weeks or months later. 


All the News of the Automotive Industry 


While It Is News 


facturers’ 


It. gives you 
list of prices 


ws is acclaimed 


representatives 


field, the Auto- 
does promise 
authoritative. 


If your aim is set for the 


battery mformation and 
stock, bond and financial service. Manu- 
schedules. 
retail sales helps. 
of interest in the industry which will 
have a possible bearing upon your own 
business growth. 


The Fastest Growing Trade 
Newspaper in Any Field 
With these statements in mind it will 
not be hard to see why the Automotive 
Daily News has the fastest growing cir- 
culation of any other trade newspaper 
in any field. 
recommended 
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service. A 


Wholesale and 
In fact, everything 


Why it is chosen and 


by America’s leading 
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You can subscribe for three months for $3.00—six months for 
Prompt delivery service guaranteed. 
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LONG PAY TERM 
FINDS APPROVAL 


Oakland, Cal., Dealers 
Believe 18 Months 
Plan O. K. 


This is the fourth of a series of 
articics giving expressions of 
dealers in all parts of the coun- 
try on further extension of time 
in which automobiles may be 
paid for. 


Oe re Cal., Oct. 24. 
—In a recent canvass of 
the deferred payment situa- 
tion among automobile deal- 
ers in this territory facs were 
disclosed tending to prove 
that the 18-months payment): 
plan is not frowned upon by |2 
firms here handling 


class of automobile. 

Assuming “that the buyer 
good credit risk, dealers 
reason why cars may not be prof-| 
itably merchandised to the public 
alowing a year and a half to pay, 
provided, of course, a fair down 
payment is made. The consensus 
among the heads of five 
automobile houses in the East San! 
Francisco Bay district is that long | 
time contracts place the automo- 
bile within the reach of many who 
cannot stand the burden of the one 
year installments. On the other 
hand it 
the highexg priced lines to spread 
his transportation ns 0 ata 
period over a longer period. 

Dean Mitchell, sales manager 
for the Willys-Overland dealers 
here, believes that 18 months 
makes an ideal deal with a third 
down. This applies to new Cars. 
Twelve months is sufficient for 
used cars, Mitchell says. The 18 
months plan has. visibly  in- 
creased sales of Overlands and 
lower priced Willys-Knights 
here. Buyers of the higher cost 
vehicles are less eager for more 
than a year’s credit, however. 

Officials of the local Buick 
ganization report that, 
able toward them, extremely 
eighteen months” contracts 


or- 


few 
are 


sought by their buyers. This is per- ‘3 


haps due to the fact that the 
jority of Buick deals in this terri- 
tory carry a substantial trade-in, 
leaving a. balance that may easily 
be cleared in from eight to twelv 
months. 

Arthur 
land, 
months 
get 
Sary to 


ma- 


dealer in Oak- 
the eighteen 


logical way to 


Star 
declares that 
term is the 
volume business 
the light car dealer ‘ 
down is secured, declares 
deal is profitable, and at 
the same time protects the used 
car market. Abnormally low down 
payments affect used car sales 
was glaringly proved 
when several light car 
cars low 


Lee, 


the so 
quarter 
Lee, the 


se- 
riously, 
this summer 
de: offered new 
$75 down. 

Hudson- Essex 
East Bay region 
up to cighteen months to pay. 
They balk, however, at twenty- 
four months, feeling that a buyer 
is prone to become sick of his 
bargain when it stretches out two 
years. 


Calillae 


as 
as 


Ller Ss 


in the 
heartily favor 


dealers 


ind-a-half 
The local 
third down 
will have 


will take year 
With pleasure. 
feels that with a 
of the balance 
been paid during the first 
make the transaction profitable. 
The plan has materially incre 
local Cadillac 

It is believed by those 
stud: of the situation 
eighteen months idea is 
lodged in the program of ailing 
automobiles. The lessening of the 
monthly burden has, dealers main- 
tain, opened up a wider market 
among the so-called middle classes. 
Especially is this true in California, 
where the motor car may be utilized 
for busines or pleasure the year 
around 


contracts 
dealer 
enough 
year to 
ised 
sales 
making a 
that the 
firmly 
ret 


i 

MOTORS REPLACE HORSES 
Appleton, Wis., Oct. 
that Appleton is nearing complete 
motorization is shown by the assess- 
ment record for this year. There 
are only 207 horses in this city « 





is a 
see no 


while favor- | 


A. E. A. Show Has Long 
List of Exhibitors 


HICAGO, Ill, Oct. 24.—On November 9 the annual show 
week of the Automotive Equipment Association opens 


in the Coliseum here. 


This yearly event has achieved a posi- 


tion as the foremost exhibition of automotive parts and 





$17 
any |e 


leading ; 3% 


permits the purchaser of ee 


24.—Proof 75-76-77 


material held in this country. 


Buyers come to it from all 


over the world and this year’s show will mark a new record 
for completeness and diversity of products on exhibition. 
A complete list of exhibitors, with the spaces they will 


occupy, follows :— 





SPACE NO. NAME 


ADDRESS 





A. C. Spark Plug Co 

-{The Apco Mfg. Co = 
American Autoparts C 
American Hammered Piston 
American Bosch Magneto Corp 
American Chain C 

Automotive Maintenance Machinery 
\ppleton Electric Co........ 

\lien Electric Miz. CO. 06 


Advance Auto Accessories — 

~? Au-To Compressor Co : 
E. A. Mdse. Dept.. 

A E. A. Catalog Dept 

Ajax Auto Parts Co. 

Apex Electric Mfg. Co 

Automobile Topics 





| 433-134-13 Bastian-Biessing Co 

| 34- 7273-74 . ‘|The Biflex Corp. 

113 114- 115-116-117... Biack & Decker Mfs. 
281-282 ‘Blackhawk Mfg. Co 

325-336-837-338 tadger Mfg. Co 

169 Burgess-Norton Mfg 

Brunner Mfg. Co. 

The Benzer Corp ° 

Bunting Brass & Lrounze 

Bussmann Mfg. Co 

Bell Mfg. Co....... 

3 Bonney Forge & Tool Works 

225.. ‘ Buckeye Brass & Mfz. Co 

1¢ ‘!Bimel Spoke & Wheel Co 


Mchy. Co 
Chain Co 


207-208-209 Curtis Pneumati 
Columbus-McK innon 
*|Crescent Too! Co. 
Clifton Mfg. Co. 

The Carborundum Co.... 
‘entral Brass & Fixture 
Continental Rubber Work 
“ooper Mfg. Co. 

Cincinnati Victor Co awe 
“hampion Spark Pluz Co 
Continental Piston Ring Co 
-|Corcoran Mfg. Co er 
Canedy-Otto Mfg. Co 
Crawford Mfg. Co., 
Chicago Fuse Mfg. Co 
Cuno Engineering Corp 
-iCulver-Stearns Mfg. Co 





ft 
| 203. 


Durkee-Atwood Co 
Davies-Young Soap Co.. 
*|Dover Stamping & Mig 
-|Delta Electric Co...... 
Dearborn Equipment Co 
Detroit Steel Products 


But. 


--1E. Edelmann & Co... 
-|Elite Mfg. Co.. . 

E. A. Laboratories. In 
Edison Lamps Works of 





Gen'l Elec 
-|The Fulton Co. 
-|Federal Mogul Corp 

The Farren-Old | Co 

-|Fitzgerald Mam facturing C 
sere eeneee French Battery S en te 
59-60 see |FI eming Machi ( : 

. . --]/Fraim-Slay saoiens Hdwe. Co 
66-67 -|W. D. Foreman 
: iForest Electric Co 
iGlobe Machine & 8 
-!'The Goodrich-Lenhart Co 
-|Gates Rubber Co 
(The Graton-Knight 
-jGemco Mfg. Co. 
-|Gladiator Mfg. Co 
General Asbestos & 
-|Gilfillan Bros Ine 
sill Mfg. Co 
-jGlobe Manufacturing 
-|The Greb Co.. 


imping C¢ 
Mig 
Rubber 


138 


190 
86 
2 


-jHarvey Spring & F 
Hastings Mfg. Co 
Haines Mfg. Co 
-|Ernest Holmes ( 
Halsted Specialties 
The Hall-Thompsor 


ore 


The Imperial Bras 

iThe Indianapolis P Tube C 
jIndianapolis Too! ‘o 
Indiana Piston Ring 

-jIreland & Matthews Mfs 
-|Jefferson Electric Mfz. Co 
|\Johns-Manville, Inc 

iJudd & Leland Mfg. Co 
-j/Johnson Bronze Co 


201 : . 
-jJames, Motor Valve ¢ 


81 





365-366 
191-192 

65 

79-80 

369 

19-20-2 1-22 


-i'Kales Stamping 
|The K-W 
Kokomo 
--|The K-D Lz 
iKennedy Mfzg 
-|Kellogg Mfg 
-|Keystone Rear 
+. {Ki ingsley-Miller Co 
}Kant-Rust Products 
)King Mfz. Cor 
|Klaxon Co 


Co 


.{Lyon Metallic Mfe¢ 
.|Davi Lupton's 
..JLas-Stik Patch Mf 

|} Lam nated Shin 
LeComte Mfg. (« 
Lincoln Products Co 
-|Locktite Pateh Co 
Larkin Automotiy Parts 
Mutual Wheel Co én 
.-|Metal Specialties Mfg. Co 
-|The Manley Mfg. Co 
-|Monroe Auto Equipment Co 
Marquette Mfg. Cv 
Multibestos Co 

.|Modine Mfg. Co. 

.}Metal Stamping ‘o , 
Milwaukee Motor Products, 
Frank Mossberg Co.... 
.|Mosler Metal Products Corp.... 
{174 .-|Manhattan Electrical Supply C 
181-182 The Moto Meter Co......... 
McQuay-Norris Mfg Co. 

4J. C. McAdams Co 

McCord Radiator & Mfg 


National Standard Co. 
..jNoera Mfg. Co. 
-(Nu-Back Mfg. 





Co, 


Ring Co.... 


.| Wilmington, 


JUtica 


.| Springfield, 
.|Erie, Pa 


..,;Richmond, 
.{Chicago 

.| Meriden, ¢ 
.| Worcester, 


.|Kalamazoo, 
.| Detroit 


"| Lane: 


.|Milwaukee 


New Cz 


“1Van 
| Row hester, N. Y 
.|Millersburg, 
_|Chicago 


‘} 
_| Moline, 
Chicago 
.| York, 
.|Monroe, 


.| Walpole, 
_ | Racine, 


.|Mt 


.| Niles, 


Flint. Mich 
Providence, R. I. 
Detroit 
Rattimore 
Springfield, 
sridgeport, 


Mass 
Conn 


-|Chicage 
-|Chicago 


Detroit 
Sioux City, 
Chicago 


Iowa 


Ohio 
Chicago 

Chicago 

Racine. Wis 


.|Chicago 
.|New York 


Chicago 
Waukegan. 
Towson, Md 
Milwaukee 
Milwaukee 
Geneva, Ill. 
N. ¥ 
New York 
Toledo, Ohio 
iSt. Louis 
Boston 
Allentown, 


Tl 


Pa 


..|Cleveland 
.|Portland, 


Ind 


st. Louis 
lumbus, 
amestown, 
| 0, Texas 
|Niagara Falls, N. ¥ 
Ohio 








Ohio 
ee 


Marshalitown, Iowa 


..|Cincinnati - 
.| Toledo, 


Ohio 
Memphis, Tenn 
Cincinnati 
Chicago Heights 
Va 


‘onn 
Mass 


.|Minneapolis 
.| Dayton, 


Ohio 
Cambridge, Mass 


Marion, Ind 





Mich, 


.|Chicago 


}Ashland, Ohio 


: }Brook Iyn, N. Y. 


Harrison, N. J 

. .{Milwe Lukee | 

| Detroit 

{Akron, Ohio 
jtor rington, Conr 
beg ison. Wis 
Worcester, Mass 
ister, Pa 
Chicago 


j 


’ |Newark, N. J 


eae 

|Hambureg 

}Denver 

| Worcester, 


Pa 
Mas 
}Auburn, Ind 


|Charleston, S. (¢ 
Los Angeles 


.|}Chicago 
.|Battle Creek 
. Stoughton, 
{ 


Mich 
Mass 


. |Rac ine, Wis 

- fH astings, Mich. 
Rochester, N. Y 
“IChattanooga, Tenn 
jOakland, Cal 


-|Hartford, Conn 


' 
jChicago 


_| Indianapolis 
| Indianapolis 


|Hagerstown, 
{Detroit 
} 


1( “‘hicago 
New York 
iClifton Sp 
istle, 


| Detroit 


| 
| Det 
Cleveland 


roit 


Kokomo, Ind 
jCincinnati 
Wert, Ohio 


Pa 


Rahway, N. J 
|Buffalo, N. ¥ 
Anderson, Ind 


{Aurora 
{Detroit 
jHamilton 


Til 


Ohio 


_| Long Island Cit 


jNewark, N. J 


AChicago 


| Detroit 
Dayton, Ohio 
Hl 


Pa 
Mich 
St. Paul 
Mass, 
Wis. 


Long Island City, N.Y, 


.| Milwaukee 


Attleboro, Mass. 
Vernon, N. Y, 
New York 

Long Island City, N.Y. 
St. Louis 


Long Island City, N.Y. 


.| Detroit 


Mich 
Waterbury, 





Conn, 


{3 
| 97-98 


—— = 
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Red Bluff Traffic Cop 
Loses Fatth i in Crooks 


Red Bluff, Cal., Oct. 24.—Some 
unscrupulous thief stole the mo- 
torcycle of G. W. Brown, chief 6f 
the Sutter county traffic squad. 

Brown declares he has trusted 
his last crook. He would have 
arrested the offender but for the 
fact that the thief wouldn't be- 
lieve he was really a policeman 


STATES PREPARE * 
FOR LICENSE JAM 


Trenton, N. J., Cct. 24 (U. Ty 
S.).—License plates for 1926 
be obtainable after November 
15, the earlier date first set last 
year being copied again because 


of the increase in the number of 


Ps 
will 











League to Evade 
Gas Tax Formed 


Tallahassee, Fia., 
Bradenton Sixteen Cent 
League, a mutual organization 
which was started at Bradenton, 
recently, for the purpose of evad- 
ing the four cent state gas tax levy, 
is rapidly gaining the attention not 
only of the State of Florida but of 
other 

The organization claims that it 
is making no profit on the gasoline 
which it sells, and gives this as a 
reason for its refusal to remit an 
atcumulated back tax of approxi- 
mately $900. 

Since it 


Oct. -24.—The 
Gas 


states as weil. 


is not operating for 
profit, but for the benefit of its 
members only, it points out that it 
should be classed the same as 
numerous other big firms through- 
out the state which escape the tax 
by buying large quantities of gaso- 
line for their own consumption. 
The controller has taken all 
necessary steps ‘o collect from the 
League, and the attorney general 
has begun proceedings. This is the 
only opposition so far registered 
against the four cent gasoline tax 
in the state. The law went into 
effect July ist. Only two other 
states have a four cent tax, and 
one other state has a five cent tax. 


machines. 

Comparatively few applied be- 
fore the final week in December 
last year, however, when compli- 
ance with the law demanded 
prompt action. Cars operated with 
1925 tags after January 1 will be 
stopped and drivers fined. 

Letters designating counties will 
be used for the first time. 

Providence, R. 1., Oct.-24 (U. T 
P. S.).—To speed up the work of 
receiving applications for motor li- 
censes and issuing number plates 
for 1926, the state Board of Public 
Roadys announces that a mail sys- 
tem will bé adopted allowing appli- 
cants to send in their blanks prop- 
erly filled out and receive the 
platés by mail at the board’s ex- 
pense. Blanks will be mailed Oc- 
tober 31. 

The new system, it is believed, 
will simplify the work and save 
considerable time both for appli- 
ecants and clerks of the depart- 
ment. Heretofore it has been nec- 
essary for the applicant who 
wished his registration sent by 
mail to —— postage. 


FIX WHEEL TAX 
Clinton, Tll., Qct. 24.—The city 
council has enacted a wheel tax or- 
dinance which will be effective 
January 1. A flat fee of $3 a year 
for all vehicles and a $6 fee against 
auto dealers is fixed with January 
20 set as final date for the year’s 
payment. 











SPACE NO. NA 


ME ADDRESS 





Northwestern Chemic 
Nims Pump 

North Bros. 
-|National C 

The Norlipp Co 


311-312 
80... 


Parts Co.... 


- -|Ohio 
; Oberdorfer 


N. L 


-{Pennsylvania Piston 
..|The Polson Rubbe1 
.-/Phinney-Walker Co., 
° Protexz all 
I A. Petry 

The Piston Ring Co 
The Packard Electric 
Price-Hollister Co 
.-{/Perfection Gear Co 
.1.W. E. Pratt 
Pyrene Mfg. 











6-187 
83-184 


23 + 1- 222 


| 263-: 266 





jaz. ee 


,110.. ‘ es -/The Charles Parker 


144 .|Pacific Radiator... 
‘ > 

-|The Reliance Mfg. 
Rees Mfg. Co.... 
.1G. A. Roth Mfg 
..|/The Raybestos Co 
.|Frank Rose Mfg. 
Romort Mfg. Co... 
Russell Mfg. C 


53 84- 95. 


.| The 


Shaler Co 
-|Stiles Mfg. Co. 
.-{Storm Mfg. Co 
-|Spencer-Smith 
-|Stone Mfg. Co. 
The Simoniz Co.. 

. -|Splitdorf Electrical 
-|\S & M Lamp Co. 
The Spencer Mfs. 
.|Sparks-Withington (¢ 
A. Schraders Son. 

.1F. W. Stewart Mfg 
|Sterling Mfg. Co.. 
-jSmith & Hemenway 
. evens & Co , 
° {South Bend Lathe W 


-|}C. A 





Thomas Auto Top C 
IChas. O. Tingley &, 
.!'Temco Electric Moto 
.!Trico Products Corp 
iThermoid Rubber 


Steel 
Mfg. Co 
Spring Co 
National 
Timing Gears Corp 
iW. H. Thomas Mfg 
Thompson-Neaylon 


loledo 
..|/Tiffany 
-|Tuthill 


.-|Trainer Sp 


Electrical Tool 
Air Compresso 


49-50-51-52-5: u. Ss 
155-156........ oooh. 8, 


53-254 .-|Victor Mfg. 
Pee : . -|Voorhees Rubber Mf 
1-2-: 1s Vellumoid Co 
os saKase- 333-334. Dorn Electric 
67 Norman Machin 
Cleef Brothers 


Whitaker 
.|Walker Mfg. 

J. H. Williams 
Walden-Worcester 


Williams Bros. 
Jeseph Weidenhoff 
Westinghouse Lamp 
Wilkening Mfg. Co 


White & Bagley Co. 
Wright Mfg. Co 
.|Weaver Mfg. C 
Wells Mfg. Co 
““X"’ Laboratories 
Yale Electric Corp. 








National Lamp Works of Gen’l Elec. 
.}]New Era. Spring & Specialty 


Brass Co 


Mfg. Co.. 


Mac -hine 


Co 
-_ 
Inc 


Co. 
| Thompson Products Co 
Products 


Co. 
Mfg 


& Gasket Co. 


Battery Supely 
rr a% 

& Co. 

Inc 


Wolverine Bumper & § 
Aire 


Warner-Patterson Co.. 


Marietta, Ohio 
Stockton. Calif, 
Philadelphia 

New York 

Chicago 

.}Cleveland 

Co ....{Grand Rapids, Mich, 


al Co 


.{|Cincinnati 
.|Syracuse, N. Y. 
. .|Cleveland 
.|Cleveland 

.| New York 
..|Abingdon, Il 
.|Philadelphia 

. .ese+s..| Muskegon, Il! 
Cs iat kdwe ee «8 Warren, Ohio 
.|Rockford, Ill, 
.|Chicago 
Chicago 

.| Newark, N. J. 
..|Meriden, Conn 
.;Oakland, Calif. 


ting C 
Co. 
In 


-|Massillon, Ohio 

.| Pittsburgh 

Hastings, Neb. 

Bridgeport. Conn, 

Hastings, Neb. 

..JOakfield, Wis. 
Middietown, Conn 


..|Waupun, Wis. 
. .| St. Louis 
.|/Minneapolis 
Howell, Mich, 
Chicago 
.|Chicago 


ipa sanseseonmnes ’* “|Newark, N. J 


.|Los Angeles 
Spencer, Ohio 
..}Jackson, Mich. 
.|Brooklyn, N. Y. 
..}Chicago 
.|Cleveland 
jirvington, N. J 
|New York 
South Bend, 


Corp 
Co. 


orks Ind 
Muncie, Ind 
Rahway, N. J. 
Leipsic, Ohio 
Buffalo, N. Y¥ 
Trenton, N. J 
_|Cleveland 
Toledo 
..|Newark, N. J 
.|Chicago 
Newcastle 
..| Chicago 
.| Spencer, 
Chicago 


) 
Co 
r Co 


Ind, 


ring 


Iowa 


Cincinnati 
Cleveland 

o 
.|Chicago 
Jersey City, N. J 
Boston 
. . Cleveland 
.| Springfield 
|\Chicago 


Co 
r Co 


g. Co 


Mass 


e Tool” 

.|Kansas City, 

Racine, Wis. 

Buffalo, N. Y. 

...| Worcester, Mass. 
-|Grand Rapids, Mich, 

San Francisco 

. .|Chicago 

..|New York 

. -|Philadelphia 
.|Chicago 

. .|Worcester, Mass, 
.|Lisbon, Ohio 

Springfieid, Il. 

.-(Fond du Lac, Wis, 


Mo. 


raft Corp. “e 


Co 





-|New York 
Brooklyn, N. ¥. 
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‘Dealer 


Year's Operating Cost Will Be 


Proves Valuable | 


Sales Help 


i NX 


Prospect Knows in Ad- 
vance Just What - 
He Must Pay 


H AT prospective 
: owner of a new car 
would not like to know in 
advance his automobile’s 
operating costs for the 
first year? He ds inclined 
to take with a grain of salt 
the salesman’s assurances 
and approximate printed 
figures. But where the 
salesman, or head of the 
business, is able to show 
him on paper precisely 
what these costs will be, 
agreeing to guarantee them 
provided he is paid a lump 
sum in advance, covering 
the entire year, it is apt to 
swing the prospect’s de- 
tision to close the deal im- 
mediately. 


A plan has been 
by a Philadelphia dealer. 
certain limitations to 
however, no reasonable custo- 
mer would be likely to object. 
In making up the service plan, 
‘tthe basic figwres have been ar- 

wed at by finding the average 

arly cost of one hundred cars. 
en a flat charge of that 
gunt is made. for the year’s 
yicing, payable strictly in ad- 
ce, or at the time the custo- 
and the company sign the 
agreemént. 

The plan, however, does not 
hllow ‘the customer’s car unlim- 

ed mileage for the period, nor 

he cost of repair through 
Rcecident taken into considera- 
tion in the charge made in ad- 
vance. The customer Wsitively 
must permit certain service 
operations of a preventive na- 
ture to be performed not less 
than once every tow weeks. 

How It Works 

Here is the service plan in 
nutshell:— 

The dealer, for the period of 
one year or not to exceed 10,- 
000 miles of operation, guaran- 
teds to perform such service and 
furnish such material as are 
necessary to maintain the car in 
good operating condition for the 
flat rate agreed on. 

The money must be 
‘advance and there are certain 
limitations or exceptions. For 
instance, in the event of damage 
to the car by accident all labor 
and material used to put the car 
into good operating condition 
will not be included in the con- 
tract, but will be charged for at 
the stand4rd scale of prices. In 
the event that necessary repairs 
are not made immediately fol- 
lowing the accident, the company 
reserves the right to cancel the 
ontract without previous notice, 
yefunding to the customer, how- 
iver, the proportionate amount 
bf the contract, based upon the 


umber of months that service 
thereunder has been rendered 


Includes 


worked out 
It has 
which, 


pafd in 


H What It 

The service plan is based upon 
thie company rendering the fol- 
lowing service at least once every 
two weeks, or 500 miles of travel; 
jn the event of longer time or 
further travel, the company re- 
serving the right to cancel the 
eontract, refunding to the cus- 
tomer the proportionate amount 
of the contract on the basis of 
the number of months during 
which the service has been ren- 
dered :— 

Lubricate the shackle bolts, 
universal joints, fan, brake rods, 
starter, transmission, springs, 
clutch, steering gear, differential, 
front wheels, timing shaft and 


roe 











A service plan that not 
only insures owners care- 
free operation but acts as 
a powerful sales argument, 
has been developed by a 
Philadelphia dealer. He 
tells the prospect in ad- 
vance what his first year’s 
operating costs will be. He 
does this by agreeing to 
take care of the car and 
perform all necessary re- 
pairs during that period 
for a lump sum. The de- 
tails of the plan, as this 
dealer has worked them 
out, make interesting 
reading. 








generator; also grind the valves 
and clean the carbon as often 
as the company may deem neces- 
sary for the successful operation 
of the engine. All necessary tight- 
ening also is done. 

Bringing Car In 

‘The company, in order to ren- 
service to the 
requ‘res that the car 
be delivered to the company’s 
service station, or other place 
that may be designated, between 
the hours of 8 a. mt. and 2 p. m. 
on weekdays except Saturday, 
when the hours are 8 a. m. to 
10 a. m. On Sundays and legal 
holidays service wil] not be ren- 
dered. The company will not be 
responsible for delays, due 
to fire, strikes, inahility to secure 
necessary parts or equipment, or 
due to causes beyond the com- 
pany’s control, or to accidents in- 
cidental to performing the serv- 
ice on the contract. 

So there will be no confusion 
as to the car to be serviced, the 
contract states what car it is, 
giving the serial number, the 
engine number, the license 
number, the owner's name, ad- 
dress and telephone number. 


der satisfactory 


customer, 


loss 


Records Kept 

At each inspection a record is 
taken, together with the speed- 
ometer’ reading, giving total 
mileage sinee the last inspection, 
as well as net mileage and the 
number of months and days the 
car has been in operation. At 


each inspection the 
partment fills out a service form, 
checking off for condition on 38 
different items, including even 
the condition of the paint and 
upholstery, as well as on the lu- 
brication, valve grinding 
carbon cleaning performed un- 
der the contract, so that the 
dealer may know in full the pre- 
cise condition of the car 
Suggest at any time what 
have done, 
record form also in- 
for the 
the mechanic making 
test and for the signa- 
the foreman O K’'ing the 
well as the time re- 
quired and the cost of labor and 
the material required and its 
cost, as well as the total cost of 
the job. The usual recerd of 
parts and material ‘and labor is 
kept on the reverse side of the 
form. 

It has 


service de- 


and 


and 
is nec- 
essary to 

Such a 
cluges a 
ture of 
the 
ture of 


space signa- 


road 


job, as 


been found by those 
using this service plan that if 
the car is properly -lubricated 
and if the oil is changed every 
500 miles, the body bolts not 
allowed to get rusty and loose 
and if the spring shackles are 
kept tight and are lubricated, 
the car stands up notably well 
and will have a much greater 
value than otherwise at the end 
of the year. 


Owners Urged to 
Buy Now 


Accessory dealers throughout 


the Newark territory have com- 


menced an extensive advertising 


campaign urging the public to 


purchase their winter motoring 
necessities rrow. 

Edward Elin, 
house that 
this campgign 
has produced good results. The 
demand so early in the season for 
skid chains, windshield wipers 
and other safety motoring 
vices is unprecedented, 

As part of the campaign, the 
Elin concern has sent to all its 
customers a card reading, ‘Bet- 
ter be safe than sorry,” &nd urg- 
ing them to buy while stocks are 
complete. 


According to 
head of the accessory 


bears his name, 


de- 


— -—---~] 








’s Plan T. ells Owner Wha t [Owners Receive ‘Check’ as Repair Bait 








Pay to the 


Studebaker Service Statio’ 
615 West 13st Street, Menbettan 
1000 Dean Street, Brooklyn 


“4269 Park Avenue, Bronx ovens 





The Studebaker Cérporation of America 








offered them, in a striking way, 


labor charges for répair work, 


Check Gives 


a reduction of per cent, on 


— ———— —sa 


Owners 


Credit on Repair Work 


AS a means of bringing owners 
. into the®service station for 
fall repair work, the New York 
branch of the Studebaker Cor- 
poration of America has sent a 
letter to all owners inclosing the 
check reproduced here. By pre- 
senting this check when they 
bring their in, owners re- 
ceive a credit of 12 1-2 per cent. 
against their bills. 

The scheme is simply a graphic 
method of offering special 
for repair work. The check, a 
tangible evidence of the reduc- 
tion, makes an impression on the 
recipient that the an- 
nouncement of a special price 
would not 

The letter, bearing the 
was worded as follows: 
Studebaker Owner: 

“The inclosed check is sent you 
as proof of the interest we still 
have in Studebaker 
owner. 

“Bring your car in this month 
and we will examine it free. If 


BRINGS SALE TO BUYERS 


Doud of 


Company, 


cars 


rates 


mere 


check, 


“Dear 


you as a 


the Lee 
Willys- 
Wyo.,, 


that the fall season is a 


President 
Doud Motor 
Overland dealer, Casper, 
realizing 
bad 


their 


time for ranchers to leave 
work and attend a used car 
sale, decided to take the sale to 
them. Accordingly, he has been 
holding a sale in Douglas, heart 
of the Converse county farming 
district, 





An Example of Modern Dealer Building Construction 

















Nothing has been spared in making the new 


home of the 





V. Stratton Motors Company, 


Hudson-Essex dealer, Albany, N. Y., an efficient aid to ‘the conduct of every phase@of the’ business. 


These views depict some of its salient features.. 
*ks in the background. 


Note the greasing r 


attractive steel and concrete building. 


1. Looking down 
2. A view 


4. Where parts stock is 


the length of the service 
across the sales 
stored. 


Station. 


room. 3. Exterior of the 


any repairs or adjustments seem 
to be required, the reason for 
them will be clearly explained td 
you. If you decide to have the 
work done, the inclosed check 
when presented to the service 
station cashier will effect a ma- 
terial reduction in rates already 
exceptionally low. 

“Our service stations are oper- 
ated for the benefit of Stude- 
baker owners, and not for’profit 

“Realizing that all machinery 
—no matter how perfect or easy 
running—should be regularly in- 
have set aside the 
October for this pur- 


spected, we 
month of 
pose. 

“We are doing this because it 
is to our interest to help you keep 
vour car in the best possible con- 
dition. The foundation of this 
business is satisfied owners of 
our product, and we wish to keep 
our foundation secure by making 
every Studebaker owner in this 
city a sincere, satisfied Stude- 
baker booster.” 


‘Theft of Car Is 
_ Made an Ad 


Capital was made by the B 
IE. Leslie & Son Motor Company, 
Studebaker 


Mo.,,. of 
the concern. A man presented 
himself at the sales room re- 
cently, signed up for a car and 
gave the dealer a check in full. 
While the dealer was investigat- 
ing the % the stranger 
jumped into the car, and before 
he could be stopped, drove away 
and disappeared. 

Next the local 
papers a large display ‘advertise- 
ment appeared over the name of 
>. Ek. Leslie & Co., 

in 

\ DESPERATE CHANCE. 

If the person who stole the 
Studebaker automobile here 
Saturday is willing to take a 
chance of a life term in states’ 
prison to possess a Studebaker 
then certainly YOU should 
be glad to purchase one for $1267, 
which is the delivery price at the 
Studebaker agency here in Co- 
lumbia, No. 15 South 10th St. 

It is better to laugh than to 
cry. 

Mr. Leslie 


sement 


dealer, Columbia, 


the, theft of a car from 


check, 


day in news- 


worded in this 


car, 


isserts that this ad- 
created as much in- 
in Studebaker cars as any 


used 


FAVORS FACTORY MEN FOR 
IGNITION WORK 


Carl Gruener, owner of the 
tomobile Electric Sales 
vice Cr mpany New as® 
serts that factory-traine met! 
make the best mechanics in a® 
electrical service station 

Gruener who was wit! 
American Bosch Magneto 
poration, and has also been 
ployed by the SpHtdorf Company 
says: “The owner who brings he 
troubles to a service station con- 
ducted by factory-trained men 
is sure of sympathetic under- 


\ue 
Sere 


ana 


Haven 


the 
Core 
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my. Uct. 24° UF. Fe 
S.).—Charles George, who recently 


Louisville, 


Visposed of the Charles George Mo- 
“tor Company, in San Antonio, Tex., 


is now associated with the George| 


Cole Motor Company of this city 


and Nashville, Tenn. 


Provo, Utah, Oct. 24.—Carl and 
Clifford Richins, who have been in 
charge of the Richins Motor Com- 
pany of this city, are taking a short 
missionary course, following which 
they will enter the Latter-Day 
Saint, or Mormon, Swiss-German 
missionary field. 


Oct. 24.—J. 
salesman, 
to 


San 
Scott 


who 


Antonio, Tex., 
Walling, pioneer 
retired six years go 


detective service for the city, 


ago 


into 


— /has resigned to enter the automo- 


business with the Travis Au- 
tomobile COmpany. Walling is said 
to be among the first, if not the 
very first, auto salesman here, hav- 


bile 


wing sold the famous one-cylinder| 


Cadillac with Staacke Brothers in 
1904. 


Evansvifle, Ind., Oct. 24. — Ea- 
ward W. Graulich, manager of the 
Graulich Auto Sales Company, 


Chrysler dealer, is at the Chrysler | 


plant, Detroit, to arrange for ship- 
ment of new models here. 


Danbury, Conn., Oct. 24.—Harold 


P. Starr, manager of the Danbury 


branch of Bridgeport Packard Mo-'! 


tors, is in Grace Hospital, New 
Hiaven, under medical treatment. 
While seriously ill, he believed 
to be headed toward early recovery 
and return to business. 


is 


pope 


Huntington, W. Va. Oct. 24.— 
|W. N. Rardin has been appointed 
| manager of the newty organized 
| Huntington Nash-Ajax Motor Com- 
| pany. 

East Liverpool, O., Oct: 24.— 
| i. L. Bradfield, 54 years old, well 
|known automobile dealer and dis- 
itributor for Willys- Knight and 
'Overland cars in Columbiana 
jcounty, died suddeniy here early 
this week following several months’ 
lingering illness. He was head of 
the E. L. Bradfield & Sons Com; 
pany,- with which he had been 
lidentified since 1910. His son, 
iClark, associated with him in the 
business, 2nd a daughter survive. 


Chicago, Oct. 24.—O. A. Holman, 
manager of the Woodlawn branch 
the Gambill Motor Company, 
6024 Ccttage Grove Ave., has re- 
turned from a motor trip to Flor- 
ida, where he has bétn touring 
with his wife. ° . 


of 


| Ravenswood, W. Va., Oct. 
24.—William Wilson, 
H of Auto! 


;Company, and a pioneer automobile | 





Franklin 


owner the tavenswood 


man, died here this week. 





| Santa Monica, Cal., Oct. 24.| 

—Claude C. Haworth, former auto | 
'dealer here, has opened automobile | 
| financing and insurance offices at 
} 1541 4th St. 


Chicago, Oct. 24, 
Belda, 8001 South 
treusurer of the Studebaker 


J.i 
St., 
Auto} 


— Albert 
Morgan 


|Sales Company of Chicago, died in | 


yesterday, 
He was 


Hispital 
operation. 


Columbus 
an 
37 years old. 


the 





INCORPORATIONS 








Springfield, M1, Oct. 24.—New 
incorporations in Illinois include:— 

Universal Rent-a-Car System, 
Inc., 2856 Broadway, Chicago; $50,- 
000; Cc. W. Callway, M. J. Palmer 
and George P. Keena; general 
garage, livery taxicab and rent-a- 
car business. 

Brody Manufacturing Company, 
Inc., 119 East 24th St., Chicago; 
$10,000; dealers in, manufacturers, 
jobbers, exporters and importers of 
metal products of all kinds and 
automobile accessories; Louis and 
Florence Brody, and Harry A. 
Levy. 


Olympia, Wash., Oct. 24.—New 
Washington incorporations include 
the following:— 

. McDonnell Iflydraulic Brake 
Company, Seattle, $199,000; Wil- 
liam R. McDonnell, Beatrice C. Mc- 


Donnell and Herbert F. Cromer. 

Strange & Co., Seattle, $100,000; | 
W. A. Strange and C. J. Flanders; | 
transporting freight and merchan- | 
dise by automobile, steamship and | 
railread. 

Columbus, O., Oct. 24 (U. T. P-| 
New incorporations in Ohio 
include:— 

Indiani Cleveland Truck Com-| 
pany, Cleveland, $10,000; to deal 
in trucks and tractors; Frank J.! 
Oparrny, Leo Porosynski, Frank Ww. ! 
| Porosynski, John Rutkowski and 
R. L. Davis. 

The Morris Tire Company, 611} 
5th St., Defiance, $15,000; to do a} 
business in tires and acces-! 

E. W. Costello, Veronica F. | 
|}lammon, Z. E. Hammon, Robert | 

M. Hasselschwert and Anna P. 
| Hasselschwert. 


S.).- 


| 


retail 
| sories; 





DEALER 


DOINGS 





Akron, O., Oct. 24.—-The J. Grant 
Hyde Company, Tiudson-Icssex 
dealer, recently - purchased’ the 
business and building of the Conart 
grothers’ Used Car Company, to 
be used for its used car business. 
Although the new location is eight 


or nine blocks from the company’s | 


the 
working 


arrange- 
out 


salesroom, 
found to 
satisfactorily 


new <¢ 
ment 
very 


‘ar 


is be 


The 


been 


24. 
has 


Kaukauna, Wis., Oct. 
Service Auto Company 
organized here by D. J. Kitto and 
Ju Rossey, local men. They will 
open an establishment for the sale 
of used cars through the Gibson 
Auto Company of Appleton, Wis., 
and will do repair work, Mr. Kitto 
is in charge of sales and Mr 
sey of repairs. ° 


K 


Passaic, N. J., Oct. 24.—The Gar- 
field Auto Sales Company, 2-12 
Passaic St., Garfield, Oakland deal- 
er, has added a radio department. 
Oswald Kornhoff, president of the 
oompany, said that radio and the 
automobile seemed to go hand in 
hand. This is the first automobile 
dealer in this territory to add a 
Padio department. 


Ros- | 


24.—The | 
local | 
{lranklin dealer 1902 | 
| Franklin car as an advertising me- 
with 
| display of new models and special 
styles and colors; now being held 
in its salésroom. The old Franklin | 
is one of the first four-cylinder cars 
|manufactured and is the _ first 
I'ranklin sold in Connecticut. 


New Uaven, Conn., Oct. 
Company, 


Cowles Tolman 


is using a 


dium in connection a style| 


Kerrville, Tex., Oct. 24.—Lee 
Mason & Son have secured the 
local dealership of the Chrysler 
line. ' 


MALTESE IMPORTS RISE 
London, Oct. 24 (U. T. P. S.).— 


| The import of autoS\and autocycles | 
| : . : 
|}to Malta is almost entirely -in the | 


} ! 
hands of manufacturers in Great, 


|the’ government 


| Britain, the United States, Italy and 
| IF’rance. During last year the values 
|of such goods coming from the four 
| countries were, respectively, £16,- 
| 474, £11,439, £4,734, £1,465. In do- 
ing business with Magese_firms it 
is necessary to quote prices c. i. f., 


| general 
i the 


; Single motor truck used 
| work. 





Malta, and not f. o. b., foreign port. 








| : . 
| “Our Foreign Field” 
| 


orsona Paragraphs | 


CHINA AWAKENS 


TO USE OF AUTO. 


Demand Now Great! 
Enough to Attract 
Manufacturers 


Special to the Automotive Daily News | 
Shanghai, Oct. 10.—Expansion of | 
the automobile in China | 
to the point that American manu- | 


industry 


facturers. will have to make a spe- 
effort the field, if they| 
meet the demand for their prodygf, 
has at last become a certainty. 

Foreigners in China have, of 
course, made use of the automobile 
all along, but since foreigners rep- 
resent so small a percentage of the 
population in Chinese cities the au- 
tomobile industry cannot reach a 
really great height of expansion un- 
less the Chinese are users and ad- 
vocates of motor-driven vehicles. 
And the use and advocacy of motor 
power by representative Chinmese— 
those who figure in the commercial 
life of the country—have at last 
come to pass, 


cial for 


Little by little the prejudice— 
if that is the right word for it— 
of the Chinese against motor 
power has passed away. And the 
present time may be said to mark 
the beginning of the acceptance 
of the motor car by the Chinese 
as a fixture in their rapidly 
changing civilization. The wealthy 
compradore, merchant and bank- 
er, who a short time ago pre- 
ferred to use his carriage or pri- 
vate ‘rickshaw, now is drven in 
a sedan car. Many businesses in 
which two years ago. motor pow- 
cr was not to be thonght of as a 
means of heavy haunting, have a 
motor truck now doing the work 
of scores of coolies. | 





This innovation, however, 
enough to be 
casual observer. 
were to walk for thrée hours} 
through Shanghai’s streets you 
would see at least forty teams of 
Chinese coolies engaged in hauling 
great loads on their carts for every 
in similar | 
The scratch on the surface, | 


is not} 
apparent to 
For if you 


jthe mere beginning of this promised 


and almost limitless expansion can 
only be seer in figures which show 
the increase of motor vehicles in 
Shanghai for the last year. This 
increase in motor trucks has been 
r 100 per cent. and there will 
be more than twice as many auto- 
mobiles sold in Shanghai in 1925} 
than in 1924, according to one dis- | 
tributer. | 

“This year,” said this dealer, “has | 
convinced distributors that there is| 
an ever-increasing demand for au-| 
tomobiles in China. And I predict 
that the motor car sales of each 
year will be more than doubled for} 
at least five years.” 

And this prediction madc 
without taking into account the- 
probability of hundreds of miles 
of roads being built in the 
province within three or four 
years. There is speculation as to 
just when and to what cxtent 
road building will be taken up in 
northern China. 


ove 


is 


j; A 


| building, 


other 
building 
| Chevrolet 





The laboring ciass cf Chi: 
pose everything favoring 
roads. But the leaders in Chinese | 
business life want to see the cities | 
of their provinces connected by 
a modern system of roads. And 
just as the automobile has been 
accepted as a necessary and de- 
sirable fixture, the Chinese will 
realize that good roads are neces- 
sary for the development of their 
country. - 

The Chinese Chamber of.Com- 
merce is unqualifiedly in favor of a | 
good roads system for rural north- | 
ern China, and it is practically cer- 
tain that with the stabilization of 
the good roads 
movement will go In step with 
other important activities. 

With a modern road system the 
increase in motor vehicle trade 
would perhaps equal the amazing 
growth of the industry which has 


op- | 


<o0d 
| 





taken place in sections of western 
countries. 
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you like. 





CLASSIFIED RATES 


5c a word (per daily insertion) 

If 6 consecutive insertions are used, the 6th insertion is free. 

If 12 consecutive insertions are used, the 11th and 12th in- 
sertions are free. Minimum classified advertisement accepted, 12 
words; if display type is used, 18 words. Maximum, as much as 
Correct amount must accompany order or advertise- 
ment will not be inserted. Send cash, 
Automotive Daily News, 1926 Broadway, New York, N. Y. 


h 


k or y order to 











BUSINESS OPPORTUNITIES 


BUSINESS OPPORTUNITIES 





HERW’S an idea for somo live service 

station:—Why not hook up with a 
‘“‘wide awake’ partner with capital. and 
run a chain of dealer and service stations? 
classified ad will help you find the 
right kind of partner. 





THE ADVEKTISEMENT betow contains 
60 words, and at 6c a word will cost 
you $2.50, 


6 consecutive insertions. the sixth 
sertion free, will cost $13.50. 


12 inserti@ns, the 11th and 12th inser- 
tions being free, will cost $26. rs 


EXPERIENCED automotive 
electrician wants form active 
silent partnership with live 
car dealer, tire dealer or ga- 
rageman; will go anywhere: 
have all capital needed; what 
I want is to meet the right 
man; if you are turning elec- 
trical business away, here's a 
chance to ‘‘cash in” on it. Ad- 
dress Box No. —, Automotive 
Daily News. , 





| Chevrolet Company, 
| St.. 
| SALESMAN to sell automobile accessories 


SUCCESSFUL business man, 

$100,000 Pennsylvania corporation, 
sires -connect with automotive engineer 
capable direeting designing and production 
of wonderful improvement in trailers. Can 
show big market for this particular type 
trailer. Must be willing to invest $10,000 
in conjunction witha community of live- 
wires in the organi¥ation of a factory to 
be located here. Splendid. concrete build- 
ing available. References exchanged and 
particulars upon application. Ad will not 
appear again. W. J. Roche, care Roche 
& Moore. Inc., Cochranton, Penna. 


HELP WANTED 


AUTOMOBILE SALESMEN—One of the 

largest Chevrolet dealers in New York 
tity requires the service of several young 
men to fill vacancies in their retail sales 
department; retail sales experience essen- 
tial, not necessarily automobile; clean cut, 
ambitious men with unquestionable refer- 
ences only need apply; salary, commission 
and bonus when qualified. Apply Bates 
Mott Ave. and 140th 


de- 








Bronx. 





to car agents; only men with experience 
apply: liberal drawing account against 
commission. Box No. 46, Automotive Daily 
News. 








Improvements 


q Fire Losses 








Spokane, Wash., Oct. 
[ildridge-Buick Company has an- 
nounced that it will occupy its new 
under construction here, 
about the end of December. An- 
firm moving into a new 
here soon is the Well- 

Company, which will 
change its quarters about Novem- 
ber 1. 


Evansville, ind., Oct. 24.—The 


| Ivansville Auto Exchange, which 


has leased the Tri-State Motors 
Corporation building here, will 
take possession of its new quarters 
November 1, Harold Gregory, man- 
ager, announces. 


Akron, O., Oct. 24.—The Work- 
man Motor Sales, Rickenbacker, 
Durant and Star dealers, is com- 
pleting an addtion to its present 
quarters that will practically double 
its available show space. The ad- 
dition wil make the building the 
shape of a square “U,” the two 
sides being used as show rooms 
and the bottom for a service dé- 
partment. 


24.—-The | 





Fitchburg, Mass., Oct. 24.—The 
public garages of Morris Levine 


and Samuel Tater, on Berry Street, 
here, were damaged toe the extent — 
in a fire of unde 


: 


of about $2,000 
termined cause. The 
covered by insurance, 

Columbus, O., Oct. 24.—The 
automobile top factory and garage 
of Louis Melman, 449 South Wash 
ington St., was damaged by fire 
recently. The loss was placed at 
$300. ae 


7 @ 


losses art 


Troup, Tex., Oct. 24.—¥Ffire de- 
stroyed the Richardson garage 
here. The loss is estimated at $9,- 
500, of which $3,000 was on build- 
ing and $6,500 on stock and office 
fixtures. 


Fall River, Mass., Oct. 24:+—The 
Public Garage was razed and 
twenty-seven automobiles burned 
in a fire which threatened an en- 
tire business block on Main St. 
The loss was estimated at $50,000. 
The owner of the garage is James 
F. Reed, 88 Hartwell St. 











—<48 
AFTER 


by 


LOW 





HOURS 


CLASSIFIED 
ADVERTISEMENT 


Has Been Received 


UTOMOTIVE DAILY 
NEWS 


“It has reached thousands of progressive 
business men in the Automotive industry 


JUST CONSIDER THIS! 
Also Consider the Exceedingly 


Then you will agree that there is no better 
medium in which to cover the field 


TRY IT! 


YOUR 
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